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On the eve of this year’s – which hap-
pen to be the fourth one in a row —
conference of the Volatility Coaches, it

gives us immense pleasure to present you
with this fourth edition of ‘Volatility Coaches
of India’. This publication embodies the learn-
ings, success stories, diverse experiences, and
tidings of the Financial Freedom Fraternity,
which is the community of financial advisors
who engage themselves in learning and devel-
opment on continuous basis. The community
includes Certified Financial Planners, RVCC
Alumni’s, Financial Professionals, Mutual Fund
Distributors and Portfolio Managers.

Notwithstanding the after effect of the
Corona pandemic and subsequent global 
supply chain disruption due to the war in
Ukraine, the resultant inflationary trend world-
wide fuelled by high oil prices and a low
growth scenario in most of the major
economies across the world, the Indian econ-
omy has shown remarkable resilience with
the country’s economic parameters recover-
ing fast. In fact, in the last quarter Indian econ-
omy has clocked a robust GDP growth of
13.5%. The stock market indices are holding
steady to a great extent. In the time to come,
general public would require professional
guidance and advice to leverage the market
situations optimally in order to generate suffi-
cient wealth and safeguard their financial

future. The financial advisor community and
Volatility experts have their responsibilites
and job cut out.

Thus, in this prevailing scenario, the 
objective of the conference is to deliberate
and analyse the way forward post Corona in
the way work is executed, and Volatility
Coaches organise this conference for the 
benefit of the community of financial advisors,
enabling them to learn from each other and
from the Volatility experts. Being the bearers
of the significant task of advising, guiding, and
planning the course of achieving financially
secured future and wealth creation to millions
of people across the economic strata, the
overarching motive and mission of the 
financial advisors is to excel in serving their
clients better.

Replete with success stories of a bunch of
the country’s top financial advisors, opinions
and extensive views of a dozen of industry
leaders and Volatility experts and a melange
of images from some of the exciting commu-
nity proceedings, we hope to address your
curiosity effectually through this presentation.

Bob Roy
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Financial Freedom Fraternity is a
tribe of over 6500 committed
Mutual Fund Distributors who

are committed to learn and serve
their clients with the exemplary serv-
ice. Volatility Coaches is an elite tribe.
They are trained and specialised in
engaging clients with games, tools
and special skills of rebalancing. The
fourth edition of the volatility coaches
of India brings to you the extraordi-
nary stories of financial success of
investors who hired volatility coaches
and have achieved success in their
financial life.

All these stories showcase two
very specific role of a volatility coach
in the life of the client. If a financial
advisor/ MFD is able to do the below
mentioned two things in a life of an
investor he has fulfilled the job of the
volatility coach:

MANAGING EMOTIONS OF
THE CLIENT 
There are two major emotion of an
investor and that is greed and fear. As
an investor everyone tends to
become greedy when the equity mar-
ket is expensive and become fearful
when the market is down or cheap.
The basic idea is to manage the
behaviour of the investor. The best
way to manage behaviour is manage
discipline and continue to invest for
the goal and not get upset with the
ups and downs of the market.

REBALANCING
The second most important role of
the volatility coach is to rebalance
assets as and when required. Most of
the time an investor does not make
return or less return because of the
reason either asset allocation is not
done from time to time or rebalanc-
ing is not done from time to time.

Asset allocation in simple terms is a
strategy where the profit in one asset
class is transferred to the other asset
class and make all asset class as
identified initially in the risk profile
earlier. This way profit is also booked,
and rebalancing is also done.

After all the years of learning and
developing skills and attitude it’s time
to manifest. The conference aims to
impart the practical executional ideas
to manifest the greatness for which
one is born.

KANAK KR JAIN
VOLATILITY COACH 
& FOUNDER SSL
ACADEMY

FOREWORD
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It has been generally observed that
investors tend to forget invest-
ment basics during volatile market

phases and end up making mistakes
which could prove to be detrimental
to their financial health. As a means
to help investors not make these mis-
takes, we have the ABCDEF invest-
ment philosophy which is very easy
to recall and understand.

A = Asset Allocation
Portfolios must rest on the bedrock
of asset allocation. Historically, it has
been observed that during bull mar-
ket investors often forget about asset
allocation. But, if you want to reap
gains over the next 5 years, be 
careful about asset allocation. Those
who were careful about their asset
allocation in earlier bull markets
(1994, 1999 or 2007) were the 
eventual winners.

Ensure that you have allocation
across asset classes like equity, debt,
gold etc. Do not let the sharp rally 
in any asset class lure you into going
all in.

B = Balanced Approach 
Investors much opt for a balanced
approach when investing and keep
away from pockets which could be in
vogue at a particular point in time.
For investors who may be having sec-
ond thoughts about where to deploy
their cash, use features such as
Booster SIP, Booster STP which allow
investments to be deployed in a cali-
brated manner basis where the equi-
ty market is.

C = Conservative
Investors from time-to-time tend to
go overboard on a particular asset
class. Being conservative here means
sticking to one’s asset allocation and
maintaining a balanced approach to
investments. There is no quick rich
scheme. Be very careful about deriv-
atives trading. Keep away from lever-
age. Be conservative at expensive
valuation and aggressive at relatively
cheaper valuation. Do not inverse this
behaviour.

D = Debt
Invest in debt. The aim here is to pro-
tect what you already have. There are
times in the market cycle when you
invest to be cautious. The returns
could be low or moderate, but capital
protection takes dominance.
Investors who invested in debt in
2017, 2018 and 2019, specially in 
certain categories, and then switched
to equity during market correction of
2020 would have achieved sizeable
gains.

E = Enjoyment 
What is the point of investing if it is
devoid of any enjoyment? It is impor-
tant to enjoy the money you make.

F = Fund of Funds (FoF)
If investing confuses you, opt for a
FoF and leave the decision to the
fund manager. There are a variety of
FoF strategies that has the flexibility
to invest across various asset class-
es, geographies, ETFs and schemes
offered by various fund houses.

TO PREVENT
INVESTORS FOR 
MAKING ANY 
MISTAKES, HERE’S
‘ABCDEF’ 
INVESTMENT 
STRATEGY FOR
INVESTORS TO SAIL
THROUGH THE 
ELEVATED 
VALUATIONS 
ACROSS MOST 
ASSET CLASSES 
IN 2022

S NAREN
CIO, ICICI
PRUDENTIAL AMC

INVESTMENT 
MANTRA

EXPERT SPEAK
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All of us live in concrete jungles
that our cities have become
over time. The term is coined

after the single most important 
constituent used in construction i.e.,
Concrete, which is a mixture of sand,
cement and water. So, can you use
only one of these or for that matter,
mix these in any proportion and make
concrete? Obviously, you cannot. If
there is too much or too little water or
any other constituents, the chemical
reaction is adversely affected with the
outcome being weak concrete and a
potentially dangerous foundation for
the structure.

In essence, this is what asset allo-
cation is all about. Asset Allocation is
the concrete by which investors can
build a strong foundation for their
investment portfolio by ensuring that
portfolio not only comprises various
asset classes but also in the right pro-
portion based on various factors.

Most investors overlook the 
importance of asset allocation and
end up fixating on selecting the best
stocks, bonds etc. While the pursuit
for better returns is understandable
given human desire to get rich quick-
ly, even astute investors cannot select
the best ideas and predict asset class
winners all the time. In a nutshell, if
one was capable of selecting the best
moneymaking ideas all the time, asset
allocation would be as irrelevant as
telegram is today. In reality though, no
one is capable of doing that.

Different asset classes take turns in
leading the market. By diversifying
your investments across asset 
classes, you reduce the downside of

being whipsawed by turns in asset
class cycles. Although, the flipside
being that at any given point in 
time your portfolio would also be
exposed to an asset class which is
underperforming.

While asset allocation is necessary
for all investors, there is no ‘one size
fits all’ allocation suitable for all. There
are many factors that need to be 
considered in unison to determine the
ideal asset allocation for an investor.
Age and time horizon 
Psychological risk tolerance
Financial Circumstances
Source of Income 
Once your asset allocation is in place,
it stills needs to be monitored and
portfolio rebalanced from time to
time as different asset classes do not
move in sync. In absence of periodic 
readjustment, your portfolio could go 
haywire defeating the purpose of
asset allocation itself. Seeking advice
from a trusted financial advisor can go
a long way in formulating the right
asset allocation strategy for you.

A 2000 study by Ibbotson and
Kaplan showed that more than 90% of
portfolio returns are attributable to
asset allocation. Although, this 
observation dealt with institutional
investors, it does emphasise the 
oft-ignored role of asset allocation in
wealth creation. As investors, it is 
certainly prudent to follow the old
cliché of not putting all your eggs in
one basket.

IGNORE ASSET 
ALLOCATION AT 
YOUR OWN PERIL

ASSET ALLOCATION IS
THE CONCRETE BY
WHICH INVESTORS
CAN BUILD A STRONG 
FOUNDATION 
FOR THEIR 
INVESTMENT 
PORTFOLIO BY
ENSURING THAT
PORTFOLIO NOT ONLY
COMPRISES VARIOUS
ASSET CLASSES BUT
ALSO IN THE 
RIGHT PROPORTION
BASED ON VARIOUS 
FACTORS

SHYAMALI BASU
EVP, PRODUCT MARKETING
AND TRAINING, HDFC ASSET
MANAGEMENT

Disclaimer :The opinions expressed in this article are those of the
author alone and not of HDFC AMC and should not be regarded as
investment advice. Investors should obtain their own independent
advice before taking a decision to invest in any securities.” Mutual
fund investments are subject to market risks, read all scheme related
documents carefully.
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SYSTEMATIC
INVESTMENT PLANS

75th Independence Day!!!
As a country, we have
moved to a trajectory of

‘atma nirbhar bharat’. With social
freedom, we also need to aspire to
gain financial freedom to realise
our dreams and goals and enjoy
the freedom to live life on our own
terms.
Systematic Investment Plans (SIPs)
have come out as a blessing in dis-
guise for the common man to
access a route of investing small
amounts regularly inspite of mar-
ket volatility thereby creating long-
term wealth; in actual realising
financial freedom for many.

Despite heightened volatility in
debt and equity, the mutual fund
(MF) industry is witnessing
increased interest of retail
investors contributing to the SIP
book which crossed the `12,000
crore mark and surpassed `5.5
crore folios at the end of June
2022, from `3,122 crore and
`4,335 folios in April 2016. This
trend shows investors evolution in
taking the SIP route for wealth cre-
ation, perceivable outcomes of
campaigns like Mutual Fund Sahi
Hai and other financial literacy ini-
tiatives.

Road To Financial Freedom
Investing through SIP is one essen-
tial financial habit to save regularly
and automating savings into
investment. While SIP has become
a method of investing to accom-
plish financial goals, financial free-
dom too has become a buzzword.

L-I-F-E can be described as
Living In Financial Empowerment
when you have taken appropriate
actions to achieve financial goals.
Otherwise, LIFE can become Living
In Financial Entanglement.

Due to lack of financial planning,
many people struggle with issues
like growing debt, financial emer-
gencies, spending exceeding earn-
ings, etc. Irrespective of being
financially savvy or not, adopting
to automating savings into invest-
ments through SIP will put one on
the path to Financial Freedom.

Follow basic steps for financial
freedom like having specific finan-
cial goals, preparing a budget,
restructuring debt, creating an
emergency fund, distinguishing
between needs and wants, start-
ing to save at the earliest stage of
life, investing with prudence, and
allocating assets wisely.

SIP: The Trusted
Companion
The pandemic has taught us that
we need to be financially prudent,
saving for our goals but also help-
ing the society around us. SIP can
become a tool for us to create all
our three needs of Saving,
Investing and Philanthropic contri-
bution.
Saving: Invest regularly in 
liquid/debt funds to have an 
emergency / contingency fund.

Investing: Invest in multiple SIPs
in equity for accomplishing multi-
ple financial goals. Invest in Flexi
cap to take advantage of the entire
equity universe across market cap-
italisation (large cap, mid and small
cap) and sectors. To take advan-
tage of blue-chips with a proven
business model and strong bal-
ance sheet, one can invest in
large-cap funds. To tame the mar-
ket volatility, one can invest in a
Balanced Advantage Fund.

Philanthropy: Creating a sepa-
rate account of SIP is the easiest
and convenient way to contribute
to society as part of the philan-
thropic contribution. For instance,
instead of paying a full monthly
salary to your domestic help or
driver, you can start a small
amount of SIP for securing their
financial future. With this, you will
accomplish your financial goals
and also contribute to the people/
society around you. This is the
true financial freedom that scrip-
tures prescribed.

K S RAO
HEAD INVESTOR EDUCATION
& DISTRIBUTION 
DEVELOPMENT,ABSL MF

WITH THOUSANDS OF STOCKS, BONDS, AND MUTUAL FUNDS TO CHOOSE FROM, PICKING
THE RIGHT INVESTMENTS CAN HELP YOU ACCOMPLISH YOUR FINANCIAL GOALS 

THE ECONOMIC TIMES 7
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RIGHT WAY 
AHEAD

NAVIN 
AGARWAL
MD & CEO MOTILAL OSWAL
ASSET MANAGEMENT 
COMPANY LTD. (MOAMC)

Disclaimer: This article has been issued on the basis of internal data, publicly available information and other sources believed to be reliable. The information contained in this document is for gen-
eral purposes only and not a complete disclosure of every material fact. The Sectors mentioned herein is for explaining the concept and shall not be construed as an investment advice to any party.
The information / data herein alone is not sufficient and shouldn’t be used for the development or implementation of an investment strategy. It should not be construed as investment advice to any
party. All opinions, figures, estimates and data included in this article are as on date. The article does not warrant the completeness or accuracy of the information and disclaims all liabilities, losses
and damages arising out of the use of this information. The statements contained herein may include statements of future expectations and other forward-looking statements that are based on our
current views and assumptions and involve known and unknown risks and uncertainties that could cause actual results, performance or events to differ materially from those expressed or implied in
such statements. Readers shall be fully responsible/liable for any decision taken on the basis of this article. Investments in securities market are subject to market risks, read all relevant documents 
carefully.

EXPERT SPEAK

INVESTMENT IN EQUITY
HAVE SHOWED HIGHER
RESISTANCE TO 
INFLATION AND
GREATER 
COMPOUNDING
RETURNS OVER A LONG
TERM AS COMPARED
TO OTHER MEANS OF
SAVINGS

We’re all breathing a sigh of
relief that the dreaded
Covid-19 pandemic has

finally ended, and we are able to
enjoy all the little things we did prior
to the outbreak. That being said, we
can’t deny the fact that a lot of things
aren’t the same.

To businesses, the pandemic meant
a lot of uncertainty, and that brought
in economic crises, loss of jobs,
slashed salaried incomes along with
other social issues. But now as every-
thing adapts to the new ‘normal,’
these two years have also taught us
the importance of seeking safety and
preservation of wealth. While wealth
can be accumulated and secured
through numerous ways, one of the
most common and commended
routes is compounding wealth
through investments. But why this
thought post-COVID? 

As per a report recently published
by Motilal Oswal, the household sav-
ings in equities during the financial
year 2022 stands at 4.8% which is at
its all-time high in India. It has shown
rapid upward trends over the past
two years. Even though it is far
behind compared to 45% in the USA,
it is safe to say that the investment in
equities is the right way ahead.

Historically, investment in equity
have showed higher resistance to
inflation and greater compounding
returns over a long term as compared
to other means of savings. In India,

fixed deposits are considered as the
safest option for saving. However,
over the years this trend is changing.
We saw around `5 crore new demat
account openings in the last 2 years
taking the cumulative demat
accounts to ` 9 crore. FDs are some-
what risk-free assets offering capital
protection, but think about it - Why
just secure your funds when you can
actually earn and multiply your
investment? That’s where the com-
pounding abilities of equities step in
providing a far higher potential to
beat the ever-rising inflation. Besides,
the opportunities are also way higher
in mutual funds equities, earning
nearly 12-15% CAGR, whereas that of
FDs stands at mere 5-7% CAGR.

All of us would agree that the cur-
rent inflationary environment gulps
down most of our savings in bank
accounts. On the other hand, equity
can be your best option for earning
inflation beating returns. This will only
help your funds compound over the
long run and reap you great benefits
ahead.

Well, these are just some of the
innumerable reasons why the post-
COVID period can be a suitable phase
for keen investors to invest and yield
long term returns. And if you’re look-
ing at securing your finances, well
then, what better than manifestation
of long-term wealth via investments
in equities? 

Source: MOAMC Internal 
Analysis, AMFI, MOIE
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Based in Tampa, Florida, USA,
Atlantic American Partners
(AAP) has been working with

accredited international investors
since 2009. For those who desire to
invest and apply for an EB-5 immigrant
investor visa, AAP helps and allows
them (and their immediate family) to
live, work, and have children under 21
attend schools in the United States. To
date, AAP has assisted over 700 fami-
lies, invested over $350 million, suc-
cessfully completed 35 new develop-
ment investment projects, and
secured a 100% success rate in
receiving the temporary (I-526) and
permanent (I-829) green cards for our
clients; and capital returned on multi-
ple fund offerings.

AAP is a top-tier EB-5 fund manager
and regional center (RC), which are
federally approved third-party inter-
mediaries that connect foreign
investors with real estate developers
in need of funding. Regional centers
are usually private, for-profit business-
es that are approved by the US
Citizenship and Immigration Services
(USCIS) which is part of the
Department of Homeland Security.
AAP is part of CEA Worldwide, a 49-
year-old investment bank and private
equity fund manager, with a track-
record of +$40 billion in financial
investment transactions.

The United States EB-5 visa, employ-
ment-based fifth preference category
or EB-5 Immigrant Investor Visa
Program, created in 1990 by the
Immigration Act of 1990, provides a

method for eligible Immigrant
Investors to become - informally
known as ‘green card’ holders - by
investing substantial capital to finance
a business in the United States that
will employ at least 10 American
workers. Most immigrant investors
who use the EB-5 program invest in a
targeted employment area (TEA) —
through a fund manager/ regional cen-
ter such as AAP. The current principal
investment amount required by USCIS
is $800,000. Once all immigration
approvals are in place and the fund
investments are liquidated, the
investors capital investment can be
returned. This generally occurs + 6
years after the initial investment is
made. As of April 23, 2020, 78,278
investors have applied for the E B-5
program. Most investors — about 80%
— come from four countries: China,
South Korea, Taiwan and the United
Kingdom. Large numbers of applicants
have also come from Vietnam,
India,Brazil, Mexico, and Nigeria. On
March 15, 2022, President Biden
signed a law extending the regional
center program through September
30, 2027.

Email - dryan@
atlanticamericanpartners.com

BUILDING
OPPORTUNITY

FOR THOSE WHO
DESIRE TO INVEST AND
APPLY FOR AN EB-5
IMMIGRANT INVESTOR
VISA, ATLANTIC
AMERICAN PARTNERS
HELPS AND ALLOWS
THEM (AND THEIR
IMMEDIATE FAMILY) TO
LIVE, WORK, AND HAVE
CHILDREN UNDER 21
ATTEND SCHOOLS IN
THE UNITED STATES

DANIEL RYAN
MD, ATLANTIC 
AMERICAN PARTNERS 
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We certainly are living in
uncertain times. We are
numbed by virtually

every-minute-breaking news on
the war, covid/monkey pox, rising
energy prices, and rising inflation.
Much like the popular TV series
which popularised “Winter is com-
ing” there is an impending anxiety
about how things will pan out
eventually. For our mammalian
brain conditioned for generations
to “Fight-or-Flight” every piece of
news is a trigger. A trigger which
invokes the primeval fear of sur-
vival. It is but obvious that in times
like these where everything has a
catastrophic tinge, the bias for
action is huge. While each piece of
news triggers a “What to act on?”,
one doesn’t really know “How to
act?”. When it comes to finances
the constant big question that
most of us are grappling with is
“Should I buy more?” or” Should I
sell and wait?”.

Morgan Housel in his book The
Psychology of Money states that
“The line between inspiringly bold
and foolishly reckless can be a mil-
limetre thick and visible with hind-
sight.” For its only in hindsight that
one really knows the outcome of
the action and with money it can
be painful if the outcome doesn’t
go your way. What should one do
then? Nothing? The answer to all

this is to craft a plan. The truth is
nothing is as good or as bad as it
seems if one has a plan. In the
absence of a plan every news
seems action worthy. Let me use a
rudimentary analogy of a road trip
from Mumbai to Goa during the
rainy season. One is bound to
encounter a spell of heavy rain or
even potholed roads. But if you
must reach Goa, you will surmount
these temporary challenges and
drive on. Simply, because you have
planned the journey. What does
one plan for then? Small goals or
big ones like retirement. A majori-
ty of us will live very long lives with
rising medical advances. Even post

the mandated age of 60 one can
safely plan for more than 2
decades of healthy lives. What
does one plan for then? Plan for
Renewment. Renewment is the
freedom to plan for the new.
Planning for freedom is not limited
to financial independence but is
about planning so that you are not
dependent on doing something
that you don’t find fulfillment or
meaning in. This doesn’t sound as
philosophical when one notices
that people across the globe are
resigning in search of work-life bal-
ance, in search of purpose and
meaning. Renewment planning is
how one uses money to embellish
the journey called life. It is a per-
sonal journey that can’t be com-
pared with others. How do we use
money to generate meaning and
purpose in one’s life? Hence the
challenge to all of us is not just to
ensure that we live a comfortable
life pre- and post-60. It is way 
bigger. It is about formulating our
Renewment journey - every step of
the way as we traverse a path of
self-discovery of our true potential.

It is as much about freedom as
about realising one’s true poten-
tial. When one has a broad plan
then one understands one’s short
term and long term needs very
clearly, thus, overcoming the need
for action come winter or rain.

PLAN YOUR 
RENEWMENT JOURNEY

RENEWMENT PLANNING IS HOW ONE METICULOUSLY PLANS FOR FREEDOM IN A 
DISCIPLINED MANNER. IT GOES BEYOND JUST PLANNING FOR THE PURSUIT OR 
ACCUMULATION OF WEALTH

Disclaimer: The views expressed, or statements made in this document are purely the views of the author and do not necessarily represent the views of either Union Asset Management Company
Private Limited or its affiliates. The views, facts and figures in this document are as of 30th August 2022, unless stated otherwise. Past performance may or may not be sustained in future. Any infor-
mation contained herein does not constitute an advice or an offer to sell or a solicitation to buy any mutual fund units/securities. The above information should not be used for the development or
implementation of an investment strategy. The recipients of this material should rely on their investigations and take their own professional advice. The Sponsors/ the AMC/ the Trustee Company/
their associates/ any person connected with it, do not accept any liability arising from the use of this information and disclaim all liabilities, losses and damages arising out of the use of this infor-
mation.Mutual fund investments are subject to market risks, read all scheme related documents carefully. Statutory Details: Constitution: Union Mutual Fund has been set up as a Trust under the
Indian Trusts Act, 1882; Sponsors: Union Bank of India and Dai-ichi Life Holdings, Inc.; Trustee: Union Trustee Company Private Limited, [Corporate Identity Number (CIN): U65923MH2009PTC198198],
a company incorporated under the Companies Act, 1956 with a limited liability; Investment Manager: Union Asset Management Company Private Limited, [Corporate Identity Number (CIN):
U65923MH2009PTC198201], a company incorporated under the Companies Act, 1956 with a limited liability. Registered Office: Unit 503, 5th Floor, Leela Business Park, Andheri Kurla Road, Andheri
(East), Mumbai - 400059.Toll Free No. 18002002268/18005722268. Non-Toll Free. 022-67483333. Fax No: 022-67483401. Website: www.unionmf.com. Email: investorcare@unionmf.com.

G PRADEEP
KUMAR
CEO, UNION ASSET 
MANAGEMENT 
COMPANY LTD 
(UNION AMC)

PAGE 3-16.qxd  9/8/2022  5:00 PM  Page 10



THE ECONOMIC TIMES 11

EMERGENCE OF
P2P LENDING

SANDIP 
CHANDRAN
FOUNDING MEMBER
LIQUILOANS

EXPERT SPEAK

Peer to Peer Lending (P2P
Lending) is a new-age RBI regu-
lated investment option which

allows investors to earn returns by
lending funds to a pool of individual
borrowers through a tech enabled
platform.

As P2P platforms are digital-first,
their costs are lower and thus
investors can earn higher returns by
lending directly to the same borrowers
that banks and NBFCs service.

Presently these platforms attract
borrowers by offering unmatched
speed and flexibility. With scale they
will be able to offer rates comparable
to banks and will become the go-to
platform for even the most credit 
worthy individuals.

RETAIL DEBT AS AN 
ASSET CLASS
Fixed income investment options 
currently available to retail investors
focus primarily on corporate 
borrowers.

Non–performing pool of corporate
loans lying on the balance sheets of
most public and private sector banks
and NBFCs have been long standing
pain points in the Indian Financial
ecosystem. Globally also loans given to
companies tend to have a higher
default ratio.

In comparison, retail loan NPAs for
most lenders are within control and 3-
5x lower as compared to corporate
loans. P2P lending is the only asset
class which gives direct exposure to
these retail loans thereby becoming a
secure avenue to invest.

HOW IS P2P LENDING SAFE?
The fund flow on these platforms is
fully secure i.e., through an escrow
account managed by a bank 
sponsored trustee thereby mitigating
counterparty risk.

P2P lending enables investors to
diversify their investments across a
large number of retail borrowers.
Today, some platforms even offer
diversification to the extent that less
than 0.5% of the invested amount goes
to a single borrower thus reducing
concentration risk.

Such platforms also offer highest
levels of transparency which fosters
greater trust in the ecosystem.

Investors may evaluate platforms at
their discretion, but should, most
importantly, consider a safety-first
approach. Peer to Peer Lending plat-
forms that can offer high diversifica-
tion attract high quality borrowers
(average credit score > 700) and that
give loans for defined end-use, are
good starting points.

SMARTER FIXED INCOME 
FOR TODAY’S INVESTOR
With asset allocation becoming critical
to ensure capital protection and posi-
tive real returns, P2P investment has
emerged as a credible option for
investors to park a certain portion of
their fixed income portfolio and get
superior capital safety and inflation-
beating returns. P2P lending is certain-
ly headed towards being a mainstay in
today’s ever changing investment
landscape.

P2P LENDING IS
UNDOUBTEDLY ON
ITS WAY TO 
BECOMING A 
CORNERSTONE IN
TODAY’S 
EVER-CHANGING 
INVESTMENT 
LANDSCAPE
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Peer-to-Peer (P2P) lending
platform is a marketplace, a
tech-enabled platform that

allows people to lend or borrow
money to or from one another with-
out going through a bank. To put it
simply, it takes the age-old concept
of money lending and makes 
it available to both lenders and 
borrowers in a digital form.

P2P lending is RBI-regulated and
must be operated through an
escrow-complaint mechanism,
where the platform does not have
control over either the lenders or
borrowers’ money. In this way,
investors’ funds are securely han-
dled in platform-detached units by
trustees. On the other hand, bor-
rowing, which was an arduous
process laden with immense paper-
work, was primarily facilitated
through institutions, namely banks,
with their distribution networks.
This made borrowing a time-con-
suming and harrowing experience.
Creditworthy borrowers can now
register on a P2P platform and get
loan disbursal almost instantly.
Thus, when it comes to P2P lending
or borrowing, the entire mechanism
is disintermediated, benefitting
both borrowers and lenders.

Inflation is another parameter
which makes P2P investment
attractive in modern-day financial
management. Inflation erodes the
real returns which traditional fixed-
income products used to provide.
As a result, investment options like
fixed deposits, recurring deposits,
postal schemes, etc, i.e., traditional

fixed-income investment avenues,
do not provide inflation-outpacing
returns. P2P lending, as a redefined
debt asset class, is intrinsically
capable of giving returns that are
not only higher than traditional
fixed-income investment avenues
but also inflation-beating. With a
consistent portfolio performance,
P2P platforms like LenDenClub
have been delivering returns of 10
to 12% p.a. for the past five years.

CHOOSE P2P INVEST-
MENT STRATEGICALLY
P2P investments have been posi-
tioned as an alternative investment
avenue to invest in. Alternative
investment avenues are those
investment options that fall outside
the purview of the traditional asset
classes, such as trading in stocks,
bonds, or other commercial papers.
Alternative Investments are there-
fore not linked to vagaries of the
volatility of stock markets. P2P is

also not linked to the market. It can
therefore be used as a means of
portfolio diversification and risk
mitigation. As a rule of thumb, one
should allocate their investment
funds such that the equity and debt
investment portions are maintained
optimally. LenDenClub’s P2P invest-
ment is a three-prong risk-averse
asset class, i.e., by (i) being RBI-reg-
ulated, (ii) being escrow-compliant,
and (iii) having a strict process of
onboarding only credit bureau-veri-
fied borrowers who are further
screened over 200+ points for
establishing their creditworthiness.
Hence, even though P2P lending is
a debt asset class, P2P platforms
like LenDenClub take measures to
give risk-mitigated yet high returns.
For example, LenDenClub’s new

product Fixed-Maturity Peer-to-
Peer Plan (FMPP) works on the prin-
ciple of hyper-diversification;
invested funds are allocated as low
as `1 per borrower. Hence, any NPA
or bad debt is evened out on a plat-
form level. As a result, 99% of
investors get stabilised returns
within the range of 10 to 12% p.a.

TIPS FOR  INVESTING IN
P2P LENDING
1.When choosing P2P for portfolio
diversification, go for a healthy
equity-debt investment ratio.
2. When choosing FMPP as a stand-
alone investment, go for a consider-
able amount, namely `50,000, for a
minimum of 3 years.
3.Go with multiple P2P investments
with different maturity periods.

A NEW AGE ALTERNATIVE
INVESTMENT ASSET CLASS

IT IS A MODERN INVESTMENT AVENUE ALLOWING DIRECT LENDING AND DIVERSIFICATION
OF FUNDS INTO MULTIPLE LOANS TO MITIGATE RISK AND GET HIGHER RETURNS

BHAVIN PATEL
CO- FOUNDER AND CEO
LENDENCLUB
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DISCIPLINED 
INVESTING APPROACH

The Indian markets have been
resilient in the face of global
capitulation and macro-eco-

nomic headwinds. While market
trend lines show volatility through
jagged line charts and volatility,
investors who have taken little or
no action on their existing portfo-
lios have sailed through rather
unscathed. Some SIP investors
across mutual funds have even
seen minor gains benefiting from
a disciplined investing approach.

Markets never move in a
straight line. Market moves over
the last 12 months, are a testa-
ment to this. Short term news,
events create the illusion of
volatility. In essence what this
does is it normalises long term
expectations and quells fears of
euphoria. While it is true that glob-
al headwinds do have a bearing
on economic potential for a coun-
try like India, the longer term
‘Growth’ story continues to
remain intact. We are often
reminded by the market through
these corrections about the need
to remain patient and invested

rather than play the next hot
trend. This facet of investing is
also used in conjunction with con-
sistency of long-term returns.
Over the last 40+ years the index
value of the S&P BSE Sensex has
moved from 781 in 1981 to its cur-
rent peak of ~60,000 implying a
CAGR growth of ~11%. What we
often seem to forget in such
extrapolations are the innumer-
able short-term corrections and
every so often, a once in a decade

bear market correction that
scares away the short-term
investor. For investors who look to
invest with the aspiration of mak-
ing inflation adjusted returns or
look to build a supplemental
income, equity today remains an
ideal asset class. Good things take
time, and hence patience with
your equity investments is key to
achieving your investment aspira-
tions. To conclude, there is never a
bad time to enter the markets.
More so a correction, even a
minor one, can be used to top up
and reposition your portfolio to
build long term wealth. Frequent
corrections amidst a rising bull
market are a healthy sign of a
long-term growth story and more
importantly a wealth creation
opportunity. At Axis, we believe,
investing well is job half done and
our ‘quality’ investing approach is
an ideal investment philosophy
for long term wealth creation.
Happy Investing!

Source: Bloomberg, Axis MF Research.
Data as of August 31, 2022

GOOD THINGS TAKE TIME, AND HENCE PATIENCE WITH YOUR EQUITY INVESTMENTS
IS KEY TO ACHIEVING YOUR INVESTMENT ASPIRATIONS

CHANDRESH
NIGAM
MD & CEO AXIS MF

Disclosure : No representation or warranty is made as to the accuracy, completeness or fairness of the information and opinions contained herein. The material is prepared for general commu-
nication and should not be treated as research report. The data used in this material is obtained by Axis AMC from the sources which it considers reliable. While utmost care has been exercised
while preparing this document, Axis AMC does not warrant the completeness or accuracy of the information and disclaims all liabilities, losses and damages arising out of the use of this informa-
tion. Investors are requested to consult their financial, tax and other advisors before taking any investment decision(s). The AMC reserves the right to make modifications and alterations to this
statement as may be required from time to time. Axis Mutual Fund has been established as a Trust under the Indian Trusts Act, 1882, sponsored by Axis Bank Ltd. (liability restricted to ` 1 Lakh).
Trustee: Axis Mutual Fund Trustee Ltd. Investment Manager: Axis Asset Management Co. Ltd. (the AMC) Risk Factors: Axis Bank Limited is not liable or responsible for any loss or shortfall resulting
from the operation of the scheme. Information set out above is included for general information purposes only and does not constitute legal or tax advice. In view of the individual nature of the
tax consequences, each investor is advised to consult his or her own tax consultant with respect to specific tax implications arising out of their participation in the Scheme.
Income Tax benefits to the mutual fund & to the unit holder is in accordance with the prevailing tax laws as certified by the mutual funds consultant. Any action taken by you on the basis of the
information contained herein is your responsibility alone. Axis Mutual Fund will not be liable in any manner for the consequences of such action taken by you. The information contained herein is
not intended as an offer or solicitation for the purchase and sales of any schemes of Axis Mutual Fund. Stock(s) / Issuer(s)/ Top stocks mentioned above are for illustration purpose and should not
be construed as recommendation.

Mutual Fund Investments are subject to market risks, read all scheme related documents carefully.
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Quiz question to start – which
company set up the first
index fund? If you answered

Vanguard in the United States, then
that’s partially right. Vanguard set
up the first index fund for retail
investors in 1976. But before that, in
1971, Wells Fargo Bank set up the
first index fund for Samsonite
Corporation’s pension programme.
Since then, index funds and
exchange traded funds (“ETFs”),
together called passive funds, have
rapidly gained in popularity globally.
In India, according to AMFI, assets in
index funds and ETFs have grown
10X over the last five years to 
`4.8 lakh crores in June 2022.
Passive funds are now 14% of 
industry assets under management.

Why has this happened? 
The SPIVA India Scorecard has some
answers. It compares the perform-
ance of actively managed schemes
against their benchmarks. Index
funds seek to mirror these 
benchmarks. As per its end 2021 
edition, 82% of large cap funds have
given lower returns than their
benchmarks over the preceding 
five year period. This trend has per-

sisted from 2019. Mid and small cap
funds, classified as a joint category
in the Scorecard, are closer – about
half do better than the index.

An analysis indicates that if you
ranked large cap schemes based on
performance from January 2013 till 

December 2015 and picked the top 
25% of them, then most would have
dropped out of this top performance
in the next three years. Of the
remaining, none of them sustained
the top performance in the 
subsequent three years through 
to December 2021.

So active funds offer the 
possibility of higher returns than 
the benchmark. But based on the
above, it appears that picking 
winners can be challenging.

One argument against passive
funds is that an index fund gives bad
stocks along with good stocks. But
portfolio returns seem to follow a
more extreme version of the 80:20
Rule. A study in the Journal of
Financial Economics titled “Do
Stocks Outperform Treasury Bills”
indicated that since 1926 only 4% of
firms accounted for all net stock
gains above the short-term govern-
ment rate in US markets.

This means that picking these 
4% of the firms is more important to
long term returns than the 
remaining 96%. This is what broad
market indexes capture.

Index funds and ETFs offer a reli-
able way to get returns close to the
benchmark. If the trends discussed
sustain then, in these categories,
that could be better than average.

Disclaimer: Mutual Fund Investments are subject to market
risks, read all scheme related documents carefully.

THE RISING
POPULARITY OF
PASSIVE FUNDS

HARI 
SHYAMSUNDER
CEO, NAVI AMC

PASSIVE FUND ASSETS
HAVE EXPANDED 
RAPIDLY OVER RECENT
YEARS AND NOW 
REPRESENT A 
SIGNIFICANT PORTION OF
THE GLOBAL INVESTMENT
FUND UNIVERSE
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SUSHMA K JAIN
BUSINESS COACH
NIRVAANALIFE 
INSTITUTE Have you ever thought or been

aware that your life is not
always moving the way you

want it to. Think of it like you having
your own car and not knowing
where to go or how to go. Just as to
move a car you need to have fuel,
you need to know how to drive, you
need to know your destination and
prepare for the journey…so it is with
your life.

We have upgraded enough of
everything from clothes to mobiles
to cars to homes…like literally every-
thing. When was the last time you
thought about upgrading your mind
and your soul.

You must have heard a powerful
phrase- ‘Thoughts become things’
and true it is but unfortunately there
are times when we manifest in our
lives what we do not want only
because we give more fuel to what
we do not want in comparison to
what we want and desire.

Like a surgeon who carefully uses
all his skills and tools to perform a
successful surgery, same you must
do with your own mind. Introspect
more into your own life, stop claim-
ing what the other should be doing
and should not be doing. Dissect
your own thoughts only to under-
stand what’s good for you and
should be kept and what’s not
healthy and should be eliminated.
Once you do that you shall own the
courage you’ve never experienced
before to create your thoughts such

that the reality can create all that
you wish and desire to manifest in
your life.

Some tips for you to adapt on a 
day-to-day basis to transform your
thoughts into reality –

 Replace all your don’ts with dos.
For e.g., instead of saying what 
you do not want, replace with 
what you want.

 Surround yourself with people 
who strive to make their lives 
better and that of others as well.

 Ask for help when needed. Don’t 
be a lone ranger.

 Build within yourself purity of 
intent 

 Once you set your intent on 
something don’t wait for magic 
to happen. Create magic by 
acting upon it.

 Wish well for those who have 
and those who do not.

 And the most important one - 
take a spiritual shower 
every day. Meditate.

Life is good. You have to do some-
thing every day to make it better for
yourself and for others. Create
thoughts that help you uplift your-
self, that help you believe that a state
of good health, loving relationships,
success and abundance is possible
for you and all.

Live well !!!

THOUGHTS
BECOME
THINGS

WHEN YOU BECOME
FAMILIAR WITH THE 
MENTAL LAWS OF 
SUCCESS, AND LEARN
HOW TO VISUALISE WHAT
YOU REALLY WANT, YOU
WILL THEN BE ABLE TO
IMPROVE YOUR LIFE AND
CREATE SUCCESS. YOU
BECOME THE CONSCIOUS
CREATOR OF YOUR LIFE
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AASHISH P
SOMAIYAA
ED AND CEO, WHITE OAK
CAPITAL AMC

It appears that one will have to be
very talented not to make money
in India’s equity markets over the

next 15 years. A recent news article
stated that India would end up 
contributing over 20% of global 
economic growth in the current
year. While currently this is because
of slowing of USA, China and Europe,
everything in the investment world is
relative and in the world of pigmies I
am sure a tall pigmy must be called
“lambu”. But that is only here and
now, data shows that by 2030 India
would end up housing nearly 25% of
the world’s working age population.
So, what has started happening now
because of one macro event namely
Covid; it is a sign of lasting times to
come in any case. A lot of people
think that because of Covid, busi-
nesses need to diversify their supply
chains, but Covid was probably just a
trigger. With or without Covid, if
China’s working age population were
to decline rapidly just as it is for
Japan, Europe, South Korea, USA and
much of the advanced world, then
eventually the world dominated by
corporates and their need for growth
would have to look for the next fron-
tier of growth. And not just growth,
growth at scale is what counts. India
is probably their only choice.

At the same time the government
seems to be thinking proactively and
seizing the occasion. At the right
time we have reviewed corporate
taxes, we have announced product
linked incentives in multiple sectors
to promote India as a manufacturing

base and most importantly we have
changed our attitude towards for-
eign investors. The recent change in
telecom policies and withdrawal of
contentious tax litigation has only
gone on to add credibility and intent
on top of the far-reaching reforms
starting with RERA, GST, and the IBC.
The banking sector has been cleaned
up and corporate balance sheets are
deleveraged to seize opportunities in
a changing global economic land-
scape. A confluence of multiple fac-
tors and all stars seem to be aligned.

Let me clarify, money is made in
the journey, if your plan is to be scep-
tical cynical and wait for “let things
play out” you have already missed
the bus. Whenever the world-
renowned investor Warren Buffet is
asked the secret of his success, he
suggests that he was born in 1930
and his investing career spanning
the 1950s, 60s, 70s and so on coin-
cided with the USA becoming a
superpower; that seems to have
played the biggest role i.e., “right
place; right time”. If you are investing
in India’s equity markets, let me tell
you, you are now “right place; right
time”. People think this “right place;
right time” phenomenon is all about
luck, but it is more about being “right
place; right time” and at the same
time you need to be caught doing
the “right thing at right place; at the
right time”. The stage is set, it is up
to you what you make out of this…

MONEY IS MADE IN
THE JOURNEY, IF
YOUR PLAN IS TO
BE SCEPTICAL AND
WAIT FOR — ‘LET
THINGS PLAY OUT’
— YOU HAVE
ALREADY MISSED
THE BUS

RIGHT PLACE
RIGHT TIME
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Alpa Mayur Shah, Mumbai

Sometimes we are stimulated with
something exciting, and if it
involves money, there is no other
option. However, to handle the
things that thrill us properly, we
must restrain ourselves and follow
the advice of someone we can
trust. This is the story of my young
friend. A couple of years ago his

grandmother gifted him a good amount of money.
Being young, he had some aspirations and wanted to
upgrade himself by buying an SUV and also had a plan
to study abroad. His anxious mother, who is also a
friend, came up to me and asked me to speak with
her son and help him see the value of the money in
the future. When you have a generation gap, even the
listening gap widens. In the meeting, I gave a solution
so that he can go abroad to study without asking for
a penny from anyone and also cleared his aspiration
of buying an SUV explaining to him that it is not the
need of the hour. As far as I remember, it was a long
hour of talk. And I convinced him to keep a part of
that amount aside for a short term and start a SIP
with a time horizon of 4 to 5 years. He did exactly as
I had guided him to do. He also joined a good organi-
sation and continued his investment. Today, as he is
about to take a journey overseas for education, he’ll
be using the amount from the matured SIP to cover
his education expenses. “A good financial planning is
a road map that shows us exactly how the choices we
make today will affect our future” — Alexa Von Tobel.

  
Aminder Singh, Pune

I was introduced to this beautiful
financial services industry right in
my college days. I still have clients
dating from 2004, while I complet-
ed my graduation in 2006. Last
year, one fine day I get a call from
one of my very old clients, Harsh.
Harsh: Aminder, by when can we
arrange an amount of 50 lakhs?

Out of curiosity, I asked why do we suddenly need
such an amount, sir?
Harsh: Actually, my daughter is planning to pursue
higher education abroad.
After 15 mins, I shared that we could trigger the
amount immediately. It should get credited in three
working days. So, within a week the total amount gets
credited into your account. We would be redeeming
about 30% from debt and arbitrage, 50% from hybrid
and the remaining 20% from equity. We will be utilis-
ing the total amount accumulated for her higher stud-
ies which is 70% of the required amount and might

delay the new car purchase which we had planned in
2023 by another couple of years. Harsh in joy: Great!
Thanks, I am relieved. We might require the amount
by another 4-6 months after the results are out. She
is yet to finalise the university and proceed with the
admission process. We might require the amounts in
tranches spread between 2 years. After this conver-
sation, we had a meeting. We discussed things in
detail and mentioned that planning and implementa-
tion is a key. The day a child is born, the responsibili-
ties increase along with the day-to-day expenses. We
do whatever it takes to get a good human being in our
kids. Good quality education is the least we can do.
Planning for good quality education is not a goal, it is
just one of the many responsibilities.

  
Amit Kachroo, Delhi

“The only impossible journey is the
one you never begin” — Tony
Robbins. Similar was the dilemma
of one of my most ambitious
clients. A smart and talented lad
who had just stepped into the real
corporate world, who had dreams
as big as one could imagine.
Coming from a family with a hum-

ble background and limited funds at disposal, he
always aspired to go for his higher education with his
hard work and capital. The only question now was
‘HOW’? These questions not only just haunted our
hardworking IT professional but also gave him sleep-
less nights. After understanding all his aspirations and
limitations, we designed a simple yet effective
roadmap for him for the next five years. The only ask
was self-discipline towards this plan. Of course,
regular rebalancing and incremental addition of funds
were planned for the next five years.Today, it gives me
immense joy when I see that young lad successfully
working for one of the top IT global brands, with a
very handsome package in his kitty. If we wait to
start investing until we’re ready, we’ll be waiting for
the rest of our lives.

  
Anuj Mittal, Ghaziabad

I have had a client who was 
married with two daughters.
Unfortunately, he passed away in a
car accident. Somehow his wife
managed to get a teaching job and
became the sole bread earner in
the household. She came to me,
and I helped her to plan her two
daughter’s weddings and also a

retirement corpus. Today after so many years,
she is thankful to me that I helped her make 
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her financial plans.

  
Anup Kumar Gupta, Gorakhpur

I would give a simple start from my
portfolio in 2008. One investor
started a mutual fund in ICICI
Prudential Mutual Fund and then I
thought it was so good for his fur-
ther life. Now this client’s portfolio
is diversified in many AMCs. And
after that the client also invested
in mutual funds SIP. Today, these

customers are very satisfied with the journey. He
believes in his MFD and have never lost any amount
in mutual funds till now He also invest in shares
through experts’ advice of our company, but his focus
is more into mutual funds in terms of investment.

  
Arabinda Kundu, Kolkata

It was on 2006 February, after hav-
ing the ARN while taking a sip of a
cup of tea in a street tea shop in
Kumartuli para, North Kolkata
many thoughts came into mind
like how to prospect, how to pitch
about MF products, weather I’ll be
able to distribute, provide required
services, what products to sell to

whom, about risky products and in case of loss of
hard-earned money of clients etc. It was really
depressing at that moment and the road was so
cloudy to visualise the path in front.Suddenly one
name came to my mind — Debasish Bhattacharya,
my old client of the previous profession of selling food
supplement products, residing in the Sovabazar Area.
With a half-diverted mind I entered his office with the
new identity of Mutual Fund distributor.

I described my new profession and the commit-
ment I’m eager to take to the financial success of my
upcoming clients and appealed to him to start any
business with me as a support to my new profession.
I must admit, at that initial phase, I had very little
knowledge about MF products to convince a learned
client like Bhattacharyya, who is a practising IT
lawyer. All that I had with me about conviction about
myself the along with some big brand of AMC’s.

Still, based on my information through the AMFI
exam, I tried to elaborate MF products, its features
and how it could be beneficial to individuals for finan-
cial growth. Bhattacharya digested all the irrelevant
information I shared in my first meeting of around
three hours while I was trying to prove myself as a
knowledgeable professional. At last, without asking
any questions and with a smiling face, he passed on
a cheque of 10,000 towards UTI Contra Fund – a NFO,

and he made one of the most effective lessons to my
sales pitch with a smiling comment: “Arabinda, God
has given us two ears and one mouth.” Today I realise
the lesson every moment and I try to speak less and
listen more not only in the meeting with my clients,
but in most phases of my life.

By the virtue of acknowledgement and continued
relationship with Bhattacharrya I’ve got many refer-
rals from him and some of them became a customer
to client and client to HNI in the journey of the last 15
years. Bhattacharrya is also enjoying financial free-
dom and early retirement with the corpus created
through MF’s. All that happened with that `10000
cheque and continuing the journey with many chal-
lenges. His son is also established today in the US
after completing his study abroad and MF’s money
was most effective contributor to the education fund-
ing of his son Debabrata. One more insight I received
is that ‘Truth lives forever’.

The financial success of my clients is what 
motivates and brings me most happiness as a 
distributor because it is undoubtedly the best reward
in this line of work. I appreciate God for using me for
this purpose and bringing prosperity to my clients. I
also understand that being a coach is something 
different from being a seller of products.

  

Ashish Kumar Sarda, Kolkata
We as a financial advisors, always
ask our investors to plan their
finances to make their money
work for them, but in response
majority of them never plan and
invest as per their wish. Around
2015, as per my routine I
approached a business lady for her
financial planning, so as usual the

1st thing she asked was to forget about the planning
just say how much return she can get if she invest in
mutual funds. So my answer was around 12% average
if she can invest for minimum 5 years. After listening
to this she started laughing and said that she can
generate more monthly if she invest in her business
so she is not interested. I insisted her to atleast keep
30% of her income aside and start with SIP.

She started her investment journey with me with a
small SIP amount, I made a portfolio with proper
asset allocation understanding her needs and gradu-
ally kept increasing her SIP amount as per her con-
venience. Then Covid came in our life in March 2020,
she had a major setback in her business and by God's
grace till than she accumulated a decent portfolio,
She called me and thanked me that i insisted her and
due to which she was able to survive in those tough
times. She asked me to redeem her portfolio so that
she can continue her daily expenses and she will rein-

VOLATILITY COACH SPEAKS
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vest when she get her payments from market.
I suggested her to take an Overdraft against her
investments instead of redeeming as the market was
very low at that time fortunately she agreed on my
advice and the uncertain phase of 1 year went
smooth for her.

  

Atul D Zaveri, Ahmedabad
I got a client in 2017, Ashokbhai
Mehta, a retired teacher getting
some pension and taking tuitions.
As his wife was suffering from 
cancer, he was unable to meet his
heavy monthly expenses. His need
was at least `1 lac per month. I
planned it by gathering all his scat-
tered investments. He believed in

me, took all the required actions and within six
months, he fulfilled all his monthly needs. Now, he is
extremely satisfied and addresses me as “God”. I help
to plan the monthly expenses of many clients.

  
Atulkumar Rameshwar Rathi, Pune

I am sharing a testimonial from
one of my clients — Amit Somani,
IT professional. “Hello Atul sir!
Thanks a lot for your guidance over
the last 15+ years and helping me
to plan and build retirement port-
folio (ongoing journey through SIP).
Our relationship started as profes-
sionals; now we are part of family.

Appreciate your continued support.”

  
Bhanu Pratap Jain, Tinsukia, Assam

One of my clients, Dutta shares,
“My husband, late Dipak Dutta,
started his investing journey with
Bhanu in 2007. Then we never
thought that we can own a house
since most of our income was 
offset by expenses, Bhanu guided
us on managing finances and 
cutting unnecessary expenses and

maximising savings and investing in equity for a
longer horizon. He successfully convinced my 
husband that Equity MF is not gambling as perceived.
Ten years on, we redeemed a sizable corpus and
brought a piece of land and build a 3-storied house
for us, which seemed unimaginable. We are always
guided by him in all our financial and personal 
decisions. He is dependable and trustworthy. We
strongly recommend him for personal finances.”

  

Bhavik Udeshi, Kolkata
For success in life, you need infi-
nite patience. Work! Work! Work!
Let this be your motto! Surely one
day you will reap the fruits of it.
True success comes under 
religious inspiration. Success will
not come if you are not sincere.
There is no shortcut to success. I
follow these principles that I have

learned from a very old client of mine, and he said he
learnt it during the journey of his investments.

  

Bihag Parikh, Ahmedabad
Here sharing testimonial of one of
my clients. “In this low interest
rate world, better tax-efficient reg-
ular cash flow is the need of the
hour for retired clients like me.
Bihag Parikh is managing it in such
a way that upward revision of cash
flow every year is ensured. Also,
counting current inflation with the

help of a systematic withdrawal plan is handy. I have
been taking advantage of this plan since last five
years. It is of great help to me to have a service from
Volatility Coach Bihag Parikh in my second innings of
retirement years.” “Someone is sitting in the shade
today because someone planted a tree a long time
ago” — Warren Buffett.

  

Bikash Harlalka, Guwahati
This is the story of one of my
clients who lost her husband in
2017 at a very early age. She was
referred to me by my existing
client who was working with her in
the same office. All the invest-
ments of her husband were scat-
tered unsystematically, and I sup-
ported and helped her to consoli-

date all in a proper systematic manner. She was very
happy with my service and used to take my help with
her financial decisions. Today, she has become one of
my biggest clients. Now she feels financially secure
and strong enough. She trusts me completely and she
keeps on referring me to her friends and relatives.
This small help of mine inspired me to do my work
selflessly with more passion, energy and positivity.

  

Bikramaditya Bhaduri, Kolkata
One Sunday evening, I received a call from my Delhi
based client for a SIP of `5,000 per month, for higher
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education of his 11 years’ old
daughter. A few days later, I did
financial planning for his entire
family. Just after two days, he
called me up and wanted to dis-
cuss a few financial goals of his life.
The financial plan made for him
opened his eyes. From that day, he
started SIP of a total `60,000 per

month for different goals. If I am able to help this
client reach all his goal, it will be a great achievement
for me as an advisor.

  

Biranchi Sarangi, Navi Mumbai
A family of two adults and parents
living at Kandivali, Mumbai —
Pravin, HR in TCS, age 40 and wife
Sarika, teacher, aged 36, living with
their old parents. They had no
investments when we met in
December, 2017. Then, after a
proper financial and goal planning,
we recommended them to do goal

planning investment and emergency fund planning.
Unfortunately, they went through 4-5 family incidents
and accidents from June 2019 to June 2020. Because
of the situation, Sarika had to leave her job for nine
months and Pravin also met with a road accident. But
our prudent goal planning helped them with sufficient
cash flow, despite having no job and huge market
crash because of the coronavirus. So, proper goal
planning gives you enough power regardless of the
incidents happening in your life.

  

Bishan Kumar Agarwal, New Delhi
One of my clients had an `20L+
equity portfolio in 20 mutual funds
over the last five years, with
returns that trailed the Nifty-50. We
reviewed the client's asset alloca-
tion and rebalanced the portfolio to
five mutual funds, keeping in mind
that the client is well diversified.
Currently, the client's portfolio out-

performs the market by 4 to 5%. Will monitor progress
in the coming years to ensure that the returns are
maintained.

  

Bobby Aggarwal, Ambala
I was sitting with a client where he told to give me the
best mutual funds to invest, I asked him: Is return
important while investing? He said ‘yes’. I gave him an
example that let’s presume you have invested `1 lac
with me and it has become `1 crore in 10 years; so in

the above example, you are
accepting that no other product
will give a better return than above.
Now. after the same 10 years, you
need `4 crore for overseas educa-
tion of your child. Has the above
return helped you in achieving your
child’s education? He accepted the
logic and has not asked about the

fund performance again.

  

Chetan R Jain, Bangalore
Story of Mr Prasad, 40 years of age,
bought his own house in 2014 and
took a home loan of `75 lacs (EMI
of `74,500 per month). His monthly
income was `1.5 Lakhs, after
adding EMI his total monthly
expenses were `1,19,500. We pre-
sented him a target to achieve
financial freedom by paying off his

liability ASAP and hence we suggested he start SIP for
`20,000 per month. After eight years of tracking this
goal, his outstanding loan was around `37 L and his
MF portfolio was close to `35 L, which he used to
clear his home loan in 8 years instead of 15 years.
When we see our clients becoming debt free and they
feel very confident in their life ahead. It makes us feel
confident and happier in our profession and boosts
our confidence to 10X.

  

Deepak Bharadwaj, Panchkula, Punjab
This is the story of a team member
who joined me in 2004, Raman
Bali. It all started because of her
grandmother, who had UTI bonds.
Through her, I first met him.
Someone who was not education-
ally exploited. I hired him just for
day-to-day work like filling forms
for the AMCs, receiving applica-

tions from various MF advisors, he handled all day-to-
day tasks. With a salary of just `2,500, he has built a
hefty corpus. I trained him for various operational
activities, including some software. I was teaching
him about the market, which made him gain skills,
and thus earn more. He was then able to save a bit
every month.He started with a monthly SIP of only 
`1,000 in the year 2008. But being consistent and dis-
ciplined, his investing journey has come a long way.
As his income increased, so did the amount of SIP. It
was a matter of disciplined investing that led him
where he is now. He now has a corpus of `40 Lakhs in
14 years. He furthermore has a dream of having his
own home now, for which he is investing mindfully.
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Right now, his monthly salary is `40,000, whereas he
can earn a similar monthly return of 40,000 from his
corpus of `40 lakhs (calculated at an assumed return
of 12%) from his investments. So, in the real term, his
monthly income is `80,000.We are sure that he can
create a corpus of `1 crore in the next 6 to 7 years at
an early age of just 40 years. He once had a salary of
`2500; and now he has a SIP of `15,000. He has come
a long way. It was all about the disciplined investing
which he did for a span of 14 years till date that he
made that `40-lakh corpus starting with just a salary
of `2,500 per month.

  
Devender Goswami, Ludhiana

I remember sharing these ques-
tions with this investor as I share
with all to introspect about the
health freedom, time freedom and
money freedom. Some of the
questions shared then are asked
by me today also. None was ticked
‘yes’ then.
Today 80% is ticked ‘yes’.

Some of the questions are as follows:
 Your living room sofa is not placed up against a
wall  You can take an afternoon nap any day you
want  You have forgotten the password to your
bank account or investment portfolio Can say ‘NO’
often Travel vacation in off season or on weekdays
Hand pick vegetables and fruits fresh daily Earn
when we want while money works in the background
Share time and money with needy
 Can forgive easily and ability to move on  No
alarms  You decide how you spend your time
during the day, and not some calendar  You can
take up any job you want, no matter how menial it
would seem to society. Eg: Tour guide at an exotic
location/ bartending at a beach shack  You have
all the time to give to your family  When you spend
money to buy time  When you start working on
your fitness not because of some health problems or
peer pressure but because it’s a lifestyle for you
 You can meet your friends anytime you want 
 When you don’t have to wait for the weekend to
party  You start trying to cross out things from your
bucket list  You start thinking of ways you can give
back to society.
This client today has lots of time to rest and recover.
He is not pushing himself so hard. Focus is more on
creativity and enjoying life.

  
Dr Celso Do Carmo Fernandes, Goa
Just before I was about to get married, I was anxious
about my finances. Being a homely person, all I need-
ed to be happy was a loving husband and family. But

I had seen a lot of my friends live
alone for months at a stretch. Their 
husbands sailed for most of the
year to earn a handsome salary,
but I wanted a different life for
myself. It is a fact that there aren’t
many job opportunities in Goa. I
wanted my husband to stay with
me, which meant we needed

strong financial planning to meet our present and
future goals.

Fortunately for us, as part of the church’s marriage
course, we came to meet a renowned financial advi-
sor — Dr Celso — who took us through the basics of
financial planning for couples. Soon, my husband and
I were able to pen down our life goals and working
together to achieve these goals was the only way
forward. For example, we both wanted to be debt-
free, buy a car and own a decent house.

Besides, I had borrowed some money from friends
for wedding preparations, and I wanted to return this
money as soon as possible. Dr Celso explained to me
about Systematic Investment Plans or SIPs, which are
groups of mutual funds managed by an experienced
person on your behalf. As I processed this new infor-
mation, I decided to take the plunge. The number of
millionaires he has created through his Nave Marg
foundation inspired me. My husband and I soon
opened a joint account and started investing 25 per
cent of our income in SIPs, as suggested by Dr Celso.
Initially, we found it difficult to set aside money. Still,
we learned some golden rules — to service needs
before wants and pay ourselves first, that is, make
investments before going ahead with other expenses.
Today, after a few years of investing, we have been
able to divert a higher percentage of our income
towards SIP investments. A few months back, we also
withdrew a considerable sum from our SIP pool to
pay back all our debts. Miraculously, the money is
quickly getting replenished, thanks to the magic of
compounding and disciplined investments.

Today, I feel immense gratitude towards Dr Celso
for getting us started on this journey of wealth cre-
ation and financial planning, which is essential for a
happy marriage and secure future.

  
Dr Rekha Bhutada, Nagpur

One of my client’s financial jour-
neys began in 2006-07; he met me
for the first time through one of
the common friends, with a goal to
get financially free by age 55. He
started the journey by selling his
Borivali flat in 2009-10. His first
goal was to get free from ‘Long-
term capital gain tax on sold prop-
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erty. With our consultation, he was able to achieve this
task in a shorter period of time by investing `30 lakh
in a few mutual fund schemes and paid taxes not from
his pocket but from dividend received on invested
amount. His next financial goal was to generate pas-
sive income with inflation adjusted with regular
monthly income. The amount was invested in some
rebalance funds and the dividend he received was
good enough to take care of various needs. Moreover,
inflation and taxation were taken care of. Clients kept
on adding funds in various MF schemes after all day-
to-day expenses are taken care of till date. SWP is a
beautiful way to get monthly returns. Tough times and
challenging situations like ‘De-monetisation and Covid
pandemic’ were taken care of.

  
Gagan Gupta, Mumbai

Small Investment can make a big
difference. We are in a profession of
advice services. We are in a profes-
sion where morality, integrity and
ethics prevail always. Such inci-
dents occurred with one of our val-
ued patron investors — Retd Capt
Parthsarthi Sriniwasaraghavan
Iyengar. He was in the USA with his

son during Covid. Sadly, when his son was diagnosed
with COVID, it was too late and had spread to his
lungs. He was a little anxious about how to handle the
financial and medical situation.He called to let us
know that he needed money.
I'm happy to report that in our capacity as financial
planners, we were able to provide portfolio advice and
fulfil his commitment to pay for the medical expenses.
We feel so blessed. I love my profession.
I cannot resist not sharing investor message:
Dear Gupta Sabji,
You and your team are doing a fabulous job. I admire
their dedication to the jobs entrusted to them. Keep
up the good work. Supporters will automatically rally
around after seeing the good work done by you. I
hope you and your family are safe and doing well. I
must thank you for the unbiased and above-board
advice which I cannot forget in my Life.
Capt Iyengar

  
Ganesh Nikam, Mumbai

Testimonial – “I am absolutely
delighted with the financial adviso-
ry service of Ganesh Nikam. It is
really refreshing to work with a
financial adviser who is truly inter-
ested in their client’s needs, cir-
cumstances, and preferences. What
impressed me was the way he took

the time to get a feeling for where I was at, his depth
of knowledge, lateral thinking, and his common-sense
approach. Eight years back, I started with a monthly
investment of `2000, and today this monthly invest-
ment is `30000 per month; it is the financial growth
and the financial confidence he built for me that made
me increase my investment gradually.
Looking at the future from here in 2022 at the age of
45 years, I feel very confident that I will have better
financial strength by the time I will reach the age of 55
years. I am very certain I will be enjoying and fulfilling
my dreams with his guided and object-oriented finan-
cial planning. His professional, ethical and caring
demeanour elicits my trust and respect and I gladly
recommend his services whenever possible.”

  
Girish Khandelwal, Chennai

Small steps lead to big leaps: This
story is about Gagan Mishra (name
changed for confidentiality agree-
ment), a well-known family busi-
ness owner who has been in oper-
ation for two generations yet has
no financial assets. They were mak-
ing good money from their firm, but
until we performed a Financial

Health Check Up, they were unaware of the financial
leakages that had been occurring for years. They
found it difficult to process, but they eventually under-
stood the truth. After assisting them in getting out of
their financial mess, they adopted a disciplined
approach to building and managing their wealth.
Within 10 years, they had seen their wealth grow as a
result of taking small steps to build their SIPs portfo-
lio, and today they had completed the construction of
their three-storied home. They also had a retirement
kitty planned. The lesson they learnt is not only work-
ing for money but also ensuring their money works
parallelly.

  
Gurdeesh Bhalla, Kalka, Punjab

Let me tell you a story of a young
boy who was my client’s son and
just entered an IT job. He came to
me and made his financial plan with
bigger goals. My one single piece of
advice to him was making goals is
easy and following them is tough.
You have to give me words not to
stop the investment till you reach

your desired target. In between, he was allured to buy
a car and go on vacation and break his saving. I did not
allow him. He was a little sad about this then. But
today after 12 years he considers me his mentor and
always tells me never do what I cannot do. His corpus
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is good, and he is a happy investor.

  
Haresh Bhatia, Kalyan

Let me tell you the story of
Sandeep, who came to us in 2017
for financial planning with the pri-
mary objective of funding his
daughter's education in 2023.
Sandeep had some fixed deposit
investments but had avoided
investing in any mutual funds out
of fear of loss and lack of knowl-

edge about the returns and risks of mutual funds.
After giving proper education about mutual funds
returns and risks, he began investing in mutual funds
with a mix of equity and debt funds in COVID-19, but
he was afraid of pulling out due to a loss. We have
educated him about the past market cycle and
parameters for not withdrawing money but increas-
ing the equity allocation at a lower level. We have
also informed him that we have some money in debt
funds that we can shift from debt to equity in March
2020, with the market rally in 2020-21.

He has already accomplished his goal of daughter's
education, and he is now very satisfied and con-
vinced that mutual fund Sahi hai but you also need an
advisor who can help you with all of your decisions.

  
Jeet Lal Prajapati, Gorakhpur

Next level of building relationship:
Recently, one of my clients passed
away. His abrupt passing shocked
us, and he was survived by his wife
and two grown daughters. To com-
fort their family members, I went
to their house. I assisted with the
entire cremation procedure,
whether it was setting up the

wood, bed, or even the tiny items needed in accor-
dance with their traditions.

Despite the nominee in funds worth `3.5 crore,
they entrusted me to distribute their wealth as per
my wish, but I chose to be their guide and a media-
tor. I additionally asked my Bank RM to assist the
client with the due transmission process by going to
their place. I think there are instances when we need
to go above and beyond to forge lasting bonds with
people, we are familiar with rather than just doing
business with them.

  
Kamlesh Kumar Prahaladka, Kolkata
I met Pankaj Kumar Paliwal residing in Kolkata in 2017
through an existing client reference. He had no life
insurance, health insurance or investment till then.

He needed a trustworthy financial
advisor to make financial planning
at every stage of life. Now he has
ample family security, health insur-
ance and investment for retire-
ment and also connected me 
with his near and dear ones to do
the same.

  
Keyur Bharat Purohit, Mumbai

One IT expert who was handling
bank operations now retired at the
age of 60. I have taken care of his
retirement planning and now he is
happily retired with tax-free
returns, deferred pension, increas-
ing pension, and estate planning
which can be passed to his legal
heir at zero cost and with all legal

compliance. Looking at the solutions offered to this
client, his three brothers are also seeking us servic-
es for better retirement planning.

  
Krishna Kanhaiya Pandey, Ghaziabad

Few years back, one of my clients
told me in a meeting about him
not having enough money to
invest. So, it was difficult to invest.
This is the problem with 90% of
the people. I said if you continue to
say this you will be in same situa-
tion after 10 years also. To ensure
that you don’t say this in future

you should start now with small amount. To this
Rajesh (name changed) started the investing with 
` 1,000 per month only. Gradually, he started increas-
ing the same. He also invested in insurance policies
and MF SIPs. Today, he is covered properly, and his
children are well taken care for the higher studies.

  
Kudbudeen Ajmal S, Madurai

One of my clients, Senthil, works
for a private bank. When we first
met, he claimed that his poor per-
sonal financial management was
the cause of problems in the fami-
ly. He has a history of taking out
numerous short-term loans,
including credit cards, personal
loans, user automobile loans, and

instant loans through mobile apps. He occasionally
struggled to maintain his basic daily needs.

We prepared a financial plan for him after observ-
ing his spending habits and the significant EMI bur-
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den on his high-interest loans. We created a debt man-
agement strategy for him in which we reduced his lux-
ury spending and concentrated on repaying higher
interest debts. We were able to pay off his highly
interest-bearing loans after 18 months, and in the
meanwhile, his income increased. After that, we
chose appropriate asset classes to focus on his objec-
tives.His current net worth is `43 lacs. His family is
now enjoying financial security thanks to sound per-
sonal finance management, which makes them
extremely pleased.

  
Kunal Chopra, Kolkata

One of my clients who happens to
be housewife, had a few FD’s
maturing very soon. I told her that
rather than spending it now, it’s
better if she plans for her daugh-
ter’s wedding, which is after few
years. I also told her why not to do
a FD again. She understood what
my point was and agreed to invest

rather than putting in FD. After few years, when it was
time for her daughter’s marriage she came to my
office, invited me for her daughter’s wedding and
thanked me for guiding her about investments. I felt
very proud that I helped the woman do a grand wed-
ding for her daughter.

  

Lakshmipathi Yelam, Bangalore
Ankit approached me when his
portfolio was negative by 12% and
wanted to wind down all his invest-
ments as markets were volatile and
worried of further losses. I ques-
tioned his intent to book losses and
put through a financial plan exer-
cise to make him realise that his
goal of his daughter's wedding is

five years away and his retirement six more years
from there. I explained to him how equity markets
work, the cyclical movements it exhibits and con-
vinced him to stay invested albeit with changes to his
portfolio. Sticking to the plan, we booked profits
(@18%) and as part of the re-balancing moved them to
liquid funds last year, earmarked for his goals.

  
Mahesh Gokuldas Gattani, Amrawati
One of our investors who is a doctor by profession
(MD Medicine) shares their view. Both husband and
wife are doctors and have completed 35-40 years of
practice in this profession. They used to do traditional
investments like FD, LIC, Post Office RD and all. One of
their doctor friends who has invested in Balaji invest-

ments suggested they meet with
Mahesh. When we mate to
Maheshji, he explained to us each
and every minute thing about mutu-
al fund.We began to understand dif-
ferent and smaller things about
mutual fund investments. Our igno-
rance was revealed. Maheshji told
us when to invest, how to invest in

the market from time to time, how to take advantage
of it and how to make our investments financially
secure.Maheshji realised our need, studied our cash
flow & then he suggested we invest in SIPs, Govt. Tax-
Free Bonds, Multi-Asset Funds, Debt Funds & some
Large Cap category Funds. He asked us to give 6
years. He made our investment planning very well
organised. And now our portfolio has become
enough strong that, we are getting up to `3,00,000
income monthly through it without doing any practice
in our profession. So, we decided to take voluntary
retirement. And we both had taken retirement in
2018. We are very happy and enjoying our retirement
because of Maheshji.

  
Mukesh Kumar Parshottambhai Patel,
Anand, Gujarat

I met with a client cum investor. He
started narrating to me his invest-
ment journey of how he lost the
capital of `50 lakhs in a span of 15
months. His main reason for losing
capital was choosing a wrong men-
tor and an advisor. His advisor told
him of assured returns of 33% and
asked him to invest his entire sav-

ings in the stock market directly. After losing all his
wealth, he and his family had to go through a lot of
struggles. There was a time he couldn't even pay his
son's tuition fees. But by god’s grace he got a job offer
with a small salary but this time he was conscious
about choosing the right mentor. Then after I met him,
I guided him about how to create sustainable wealth
slowly, how one can do SIPs wisely by choosing the
right fund and how one can plan his future goals
which are achievable through proper investing. Today,
he has regained his capital of `50 lakhs, and his cur-
rent capital is `88 lakhs. I'm grateful for improving the
lives of my clients and winning their level of trust. That
day I got to learn, “Trust is the most expensive thing in
the world, cheap people cannot afford it.” I'm grateful
for my knowledge that I have imparted to my clients.

  
Naresh Verma, Noida
I am very proud of my work that I am doing, and my
team is very happy with the rich learning environment
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they get in our office. Our firm is
absolutely transparent and if we
make any mistake, we openly
acknowledge it. I remember, once
a client has invested a substantial
amount in a liquid fund and inad-
vertently, we picked the wrong
option which meant higher tax div-
idends. I couldn’t sleep that night.

I went to him next morning, wrote out a cheque for
`135,000, which was a big amount for me at that
time, and told him about our mistake. I made him
aware that he will be losing `1,35,000 because of this
error, apologised and handed over the cheque to him.
He took the cheque from me, looked at me and then
tore up the cheque in front of me. Today, he is one of
the biggest sources of referrals for my firm. I learnt
from my failures and have created a practice today
that my clients are confident about. My team is
happy working here which gives me a sense of satis-
faction and we will continue to serve our clients
beyond my time as well.

  
Nikhil Naik, Mumbai
“The greatest discovery of all time is that a person

can change his future by merely
changing his attitude” — Oprah
Winfrey said it and our clients live
up to it. Our clients are always
conscious of making timely invest-
ments. But their ideas about
investments revolve around gold,
FDs & LIC Policies. Once they met
Naik Wealth, they are then open to

the idea of investing in mutual funds via SIP. Once
they imbibe the good SIP habit, their SIP amounts
grow gradually over the years. They end up sharing
their pearls of wisdom like ‘Naik Wealth helped me
plan for not only my retirement but also my father’s
retirement.’

  
Nishith Baldevdas, Chennai

In the year 2010, I met a highly
educated working couple with
good income for investment serv-
ices. The family was having a
decent lifestyle and were happy
with their financial management
(the husband was a CFO of a giant
company). They were under the
impression that they would be

able to manage their goals and finances by them-
selves. When I started asking about their goals and
other risk management measures, they were not
ready to share any of their details. Just to get away
from me they made a small investment. But I ensured

to educate the couples about personal finance to the
fullest. After continuous awareness for four years,
they decided to disclose all the required information
and I started working on their goals. When all the data
was shared, I came to know that the husband had
started his venture and was under huge debt obliga-
tions (home loan, car loan, personal loan and credit
card loan). They were running short to meet their
basic emergency funding goal and did not have prop-
er plans to mitigate their risk too. Also, all their assets
were held in an illiquid form which was making their
financial life miserable. I immediately ensured that all
types of risk are mitigated properly, and adequate
provision was made to fund emergency require-
ments. In the year 2015 because of the flood, the
entire office got damaged, and the venture came to
stand still mode. The husband went into health issues
and the wife was the only earner in the family. That
year they understood the importance of goal-based
planning and started taking my advice seriously. From
2016 to 2019 they cleared all the high-paying debts
and started investing for long-term goals. Life was
going smooth till covid hit and again they had a cash
flow issue. Somehow, they managed it, but in the
year 2021, the family underwent the biggest shock of
their life. The husband had a cardiac arrest and had
attained lotus feet of God. The spouse was left all
alone with all responsibilities. Thankfully I had made
provision to mitigate some portion of risk by taking a
term plan with high cover. But the unfortunate part of
it was that the claim process of the company got
delayed as the reinsurer changed and the company
could not release the amount without reinsurer
approval. I followed it with higher officials and with
the new reinsurer company for almost six months
regularly and finally got her claim settled. Today the
family has become financially free, and the wife is in
a comfortable position to manage all her short-term
and long-term goals. Also, kids have known the
importance of money management at a very young
age and have realise the important role an advisor
plays in a family's financial matters. Today all the
three (mother, daughter, and son) are earning and
investing with a clear goal through me and they call
me their family financial doctor.

  
Om Prakash, Noida

With our focus on SIPs since its
very inception, most of our
investors have been able to
achieve their life milestones very
handsomely. This helped them
without burdening themselves
with too much lump sum invest-
ment. With a simple understanding
of SIP and how it works, one of our

clients who have achieved most of their life goals
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today. With these success mantras, he has established
a very good lifestyle for himself and his family. They
feel grateful all the time to God for they got in touch
with us and continue the journey of investing. Our sin-
cere efforts have always helped them accomplish
these tasks and we also feel proud of ourselves for
this work all the time.

  
Opinder Jain, Hyderabad

At one of our client’s offices, when
I was waiting to meet him as per
the scheduled appointment for
portfolio evaluation and rebalanc-
ing, I was approached by his
accountant, who asked me very
innocently whether a normal
salaried person invest in mutual
funds. Though the question looked

very silly at the onset but gave me food for thought
that there is still a large population which is not aware
of the benefits of investing in mutual funds. So, I decid-
ed and requested my client to give me a time slot to
address all his employees on what and why mutual
funds.It was mentioned in the awareness campaign;
little did I know that I was also sitting on a gold mine
for retail clients who just wanted someone to handle
them through the investment process. I was able to
get 30 new investors (the first time in MF) and the
journey to the US began there. This was in 2014. And
today as I tell this amazing story, the lady who
approached me while I was waiting to meet the client
is sending her daughter to the USA for her higher stud-
ies without any loan. This all has been possible only
due to the regular investment in equity mutual funds
in SIP mode. And not just that she also has created a
sizable wealth for her retirement through these SIPs.
Our mantra for all investors is Invest – Have Patience
– Results Will Follow.

  
Ovishek Chowdhury, Siliguri

Let me share an example of one of
our clients Das, who is a homemak-
er and mother of two college-going
son and daughter. Early in 2016,
when I just started as MFD, I used
to visit their home and meet her
husband frequently to create
awareness on Goal Based Financial
Planning, SIP and its benefits. But

being into an established family business, he didn’t
pay any heed to it as they used to receive enough
cash flow from their share of the family business. A
few months later, one day the lady asked me to meet
and paid attention to my presentation to understand
the concept of SIP. I convinced her to start SIP 5K per

month from her savings with a commitment that I will
not disclose this to her husband. She used to interact
with me and gradually understood that she can build
her wealth through this route which might be used for
her kid’s higher education/marriage.Every passing
year she used to increase her SIP amount and by
2020, the monthly SIP amount touched 25K PM, she
also poured in FD maturity proceeds as a top-up in
existing SIPs. In mid of 2021, her husband faced a lot
of financial crunches due to a split in the family busi-
ness and also changing dynamics of the trade they are
into. In that crucial period – the wealth that was accu-
mulated by the lady through MF investment – helped
the family a lot to overcome the challenges. Happy to
share that – after that incident, it is she who con-
vinced her husband of the importance of proper finan-
cial planning. Her husband has settled down now and
started his SIP on April, 2022 with a commitment for
the long term.

  
Pankaj Kumar Gera, New Delhi

Dr Nitan Dhall started investing in
Feb 2017 for creating a corpus for
his only son with a small SIP. Since
then, he has gotten into the habit
of investing and has been able to
finance the education of his son
from his regular income. He has
seen up and down in the equity
market and is now targeting to cre-

ate a corpus of `4 Cr over the next 12 years for his
retirement, a figure which now seems achievable to
him. He profusely thanks us for getting him in the
habit of investing and not getting perturbed by the
volatility of the market. He plans to increase SIP after
a few months.

  
Parag Shah, Naranpura

I used to invite one of my HNI
clients frequently to financial semi-
nars. But one time, he told me that
all these seminars are about asset
allocation in the equity market,
which I was already doing for them.
So, he decided not to attend any
more seminars and asked me to

manage their money in my own way.

  
Paresh Shah, Mumbai
I got a reference of a 30-year-old man from one of my
existing clients in 2002. My prospective client then,
named Denzil, was 30 years old and was working in
the DDB Mudra group as a telephone operator. He was
visually impaired. He got married and wanted to save
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for future investments. I analysed
his current situation and future
needs, based on which I recom-
mended we have a partnership in
his salary. My partnership initially
started with 30% and gradually
increased to 40% of his monthly
salary. He is currently47 years old.
Along with the investment, we

have taken life insurance for Denzil and for his wife
Joshila, a Mediclaim (health insurance) which covers
all three of them (Denzil, Joshila and Sheldon) and a
personal accident policy for him and his spouse. He is
now planning to invest approximately 45% of his
monthly salary.

  
Partha Pratim Chattopadhyay,
Bagnan, West Bengal

One of clients P S Chattopadhyay,
(investor since 2003) shares a tes-
timonial. “I started a SIP of little
amount with him just for testing,
after that with his guidance I made
a lot of money. And the most
important thing is now I know
asset allocation to ride in the
volatility of the market. Now I am

confident of my volatility coach, who is guiding me
always.”

  
Pawan Kumar Agarwal, Kolkata

Just a few weeks back, one of my
acquaintances, a practising CA,
Ashish Agarwal, called me up look-
ing for help for one of his clients,
who tried to invest directly and
take advantage of the recent mar-
ket correction, but ended up mak-
ing some bad decisions due to lack
of guidance and handholding.

Ashish put us in touch and after two video call ses-
sions, he understood the value and importance and
shifted his corpus with us and is committed to long-
term investing with patience now.

  
Prakash Kumar Jain, Tinsukia, Assam

I met one of my clients who works
at a Tea Factory in Tinsukia, Assam
in 2007. His salary is only `30,000
per month, but he had a big dream
to purchase a piece of land in his
hometown in Uttar Pradesh. When
he met me for the first time, he
asked, “Can you help me to fulfil

my dream? So, based on his goal I suggested he start
a SIP. I explained everything about it and suggested
he start a SIP with at least `5000 per month. Finally,
in 2017 he fulfilled his dream by purchasing a piece of
land with the returns he received from his invest-
ments. Now he is also investing in his retirement
fund. Investing even a small amount in SIP can also
make a huge difference in your life.

  
Pramod Saraf, Indore

Few days ago, received this mes-
sage from one of our decade’s old
clients. “Sir completed 10 years of
investing with Swan team this
month. Never imagined that I
could be able to accumulate this
much wealth. All credit goes to
Swan Invest team for guidance
and motivation.” This is from one

of our clients who is engineer by profession and
employed in one of India's largest automobile manu-
facturing companies in Pithampur near Indore MP.
This is the real bonus we at Swan Invest receive from
our customers who are with us for a long and we
admire their confidence and trust in us.

  
Pranesh Nagarajan, Chennai

We believe in the words of the
great fund manager Peter Lynch:
“Everyone has the brain power to
follow the stock market. If you
made it through fifth-grade math,
you can do it;” hence we follow
educating and enriching the
ecosystem of investors with the
optimum amount of knowledge.

We firmly believe long-term compounding work won-
ders — our method is relying mostly on asset alloca-
tion and diversification. The minimum commitment I
suggest to a client for the long-term investment is to
stay invested for 5-7 years, 7-10 years, a decade and
more. We give importance to financial goal-based
investments — (For me Shortly Goalculator ;) Goal +
Calculator). These filters make us maintain a healthy
90% plus customer retention. Finally, I would like to
end this with Mr Peter Lynch’s words: “Everyone has
the brain power to make money in stocks. Not every-
one has the stomach.”

  
Prasad Mohan Deshpande, Pune
One of my clients, who was in his early 50s, made an
investment 13 years ago understanding that he
would require additional funds for personal purposes
beyond the pension he was expected to get. He did
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not redeem any of his funds. Rather
he just kept balancing his invest-
ment portfolio for 13 years and it
kept growing. The small sapling has
now turned into a huge tree to offer
fruit for his long-term commitment.
From the earnings on these invest-
ments, he has now bought a car,
and we have also planned SWP for

the ensuing 20 years. This shows that long-term com-
mitment does matter in investment.

  
Professor Saurabh Bajaj, Mumbai

Dipesh Koparkar is an NRI based in
the UAE and became our client in
2017. We did his planning and start-
ed his SIPs in June 2017. The first
blow came in June 2020 when the
market was hit by Covid and he
saw his portfolio statement with
meagre returns. He demanded to
redeem all his investments. But we

counselled him to stay put and continue his invest-
ments. The second blow came in March 2022, when
due to the Russia-Ukraine War, Dipesh’s employer shut
down the business and fired all the employees, includ-
ing him. This was almost seven months earlier than
the expected retirement of Dipesh. He fearfully asked
us about his portfolio. He was aware of the market fall,
due to the war and was expecting his portfolio to be
in loss (or minor profits). But his joy knew no bounds,
when he came to know that we had already started
rebalancing his portfolio in Oct 2021 itself as we knew
that his retirement date is approaching in the next
year. Due to this rebalancing, we immediately provid-
ed him with some funds from his portfolio so that he
could buy a bigger house. Also, we arranged a month-
ly cash flow for him so that his expenses are taken
care of. Even after this, some amount was left which
we channelised for his future growth. Dipesh was
extremely happy with this planning. His belief is now
even stronger. This is how a good financial coach is of
utmost importance in the journey of wealth creation.

  
Purushottam Rohidas Bhat, Mumbai

As a financial planner, I have had
many enriching and fulfilling expe-
riences of guiding clients to accom-
plish their personal goals. A few
years ago, I advised two women
with different financial back-
grounds to achieve their dreams.I
was helping one of my clients with
her investment portfolio. While we

were reviewing her portfolio, her housemaid, who

may have overheard our discussion, requested if I
could advise her on investing her savings. She was
familiar with FDs and RDs. I was happy to see her
interest in learning about different investment
options. After understanding her requirements and
her goals, I recommended mutual funds as an option
for her to consider and explained their benefits and
risks. I am proud to say that over the last few years
she was able to reach her financial goals and use the
gains toward buying her own house and funding her
son’s education. It is feasible to achieve one’s goals
with the amount of savings one has. I have been priv-
ileged to get opportunities to advise many such
clients with my expertise in financial planning and
understanding of current market trends.

  
Rahul Chandalia, Delhi

I am sharing one of the testimonials
from my client, Kumari Anamika,
home maker, Noida. “Life was ardu-
ous, and my future was uncertain
after the sudden demise of my hus-
band during Covid-19. While the
financial resources were in abun-
dance but so was the catastrophe
of personal loss and dispersed

financial documentation. My brother acquainted me
with RATNI FINANCE during these times. After the ini-
tial phase, your turnkey services, scientific mechanism
and dedicated relationship management advanced my
confidence and paved the path to a prosperous jour-
ney. Your mobile application is the icing on the cake
making life easier and reserving concentration for my
child’s future. My heartfelt gratitude and blessing to
you and wish all have one advisor like you.”

  

Rajesh Bansal, Delhi
During a morning walk in January
2015, my neighbour, Nishant,
enquired about providing a solution
for his goal. He was recently
blessed with a grandchild and
needed to cover the expense of
enrollment in Class 1. Particularly in
Delhi, enrolling in the first grade
involves a significant upfront

expense. I proposed starting a SIP of `5,000 in the
Midcap Fund after learning about his objective and
telling him that he should be able to exceed it.He
began his SIP journey in a Midcap Fund with a month-
ly investment of `5,000. You would be surprised that
on March 2021 value of 75 SIP installments became
`6.86 lakhs (CAGR of 20.63%). Despite the Covid pan-
demic in March 2020, his investment helped him
reach his goal.
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Investors Success Stories 
  
Rajesh Chheda, Goa

This goes way back 14 years when
one of her client’s employees
came to us. He was directed by his
employer to start investing and
getting the guidance from the
same firm he was patronising. He
started with an SIP of `500 and a
couple of months ago bumping into
him on a Sunday I failed to recog-

nise him because he was in a T-shirt and a short and
in a holiday mood with his wife. “Good afternoon, Sir
did you recognise me?” he asked me. For a moment
I was a little taken a back and I said, “I’m sorry I can-
not place you.” He said, “I am Amar. I want to thank
you, and let my wife know, that with the help of the 
` 500 each month you advised me to save aside
throughout the years, I was able to secure my finan-
cial future, got married, bought a house and a car. The
quality of the life that I am enjoying today is because
of you. This was one of the most touching testimoni-
als, I received from a client whose `500 had evolved
and grown to almost `10 lakhs plus. Of course, as he
grew in stature his position his salary increased so did
his savings and investments. Savings is strength.

  
Rajesh J Mehta, Kolkata

I have had a client with whom my
relationship is since 2006. He left
Kolkata long back. But we always
connected through various medi-
ums like emails, WhatsApp, and
like. In the initial days, I did his
small LIC policy and a few SIPS. It
was in the year 2019, that he
attended my financial workshop on

retirement. He realised the importance of annuity. He
thereafter did annuity planning for himself and his
spouse. He’s very happy with the way I showed him
the new concept of retirement planning. He referred
me to his various colleagues. One satisfied client
brings so many clients. So, I always try to keep clients
happy and satisfied.

  
Rajesh Sarawgi, Guwahati

Around a year back, one of our 8
year old client gave us a referral of
his friend who happens to be
heading big corporate house. Our
client was having a SIP of `25000
with us running successfully and
enjoying good returns on his
investments. Seeing his success,
and through his reference his

friend visited us with his investment portfolio. We
found that, the investments were in very jeopardy
stage and with involvement of multiple MFDs, there
were few folios with same schemes as well. Hence,
proper details were not there. On discussing his
future need and ability to invest further we uploaded
his data in our system and made it ready for 
discussion. We emphasised on the need for asset 
allocation to meet his short, medium and long term
goals. And said that his portfolio shall be designed to
take care of his need and as well as to avoid shock
from the market swings.

  
Rajib Lochan Ghosh, Kolkata

I am sharing testimonial of one my
clients, Anjistha Banerjee and fam-
ily: “Rajib Lochan Ghosh has been
an insurance agent as well as a
financial mentor with us during the
past decade. His expert opinions,
financial advice and assistance
have helped us in financial plan-
ning and asset building over the

years. He is a nice gentleman with an in-depth under-
standing of market situations, having a strong finan-
cial knowledge background. A very helpful person
indeed. In a critical, emergency, he assisted us not
only as an expert on duty but also as a family friend.
We wish him all the best and look forward to continu-
ing our financial journey together for years to come.”

  
Ram Shah, Guwahati

What inspired us to embark on this
journey of providing financial
peace around us was the people
and the dreams that they have.
When we started, there weren’t
many who knew what investments
meant and lacked knowledge
about financial planning. Over the
last eight years, we made a differ-

ence in the lives of our clients and helped them get
closer in achieving their financial goals. One such
inspiring story is of our client, Monika Thakkar. Monika
is a lead cabin crew in Indigo Airlines. She started her
investment with us with a definite goal in her mind -
gifting her parents a house of their own. Soon enough,
with the help of her SIPs in mutual fund, she got what
she wanted. Monika wrote in her testimonial, “I am
deeply thankful and blessed for the support of
Finedge Services who turned my dream into a reality
and let me experience this wonderful moment of joy.
I could make the timely down payment for our dream
house without any burden. Finally, I can proudly say
that investing in SIPs and mutual funds have surely
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given me my dream home.” The success stories of our
clients are our most powerful driving force.

  
Ramakrishnan V Nayak, Chennai

Seven years back, I met an investor
who was 52 years of age and was
looking to create a corpus for his
retirement. The issue was he had
only 6 years left for retirement but
was running nine endowment poli-
cies — all sold by his bankers.
Except for one all were maturing at
his age 65 and above, plus all of

them had premium obligations continuous till the
maturity of the policy. When I enquired, he didn’t
have any clue on how to continue paying premiums
after his retirement and any other source of income/
pension after retirement. With careful consideration,
we had to guide him to stop many of his long-term
obligations and channel the savings and investments
into other convenient retirement options including
SIPs. With the changes and executed discipline, he
retired last year with a decent retirement corpus and
currently has a good flow of retirement income regu-
larly. The success of any financial freedom plan lies in
having desired corpus at the goal year, isn’t it?

  
Ramesh Jagtap, Indore

I started a STP of one of my clients
in liquid fund with `1 lakh, but after
that he never made any part pay-
ment. Within a span of 15 years,
that became a huge amount that
helped him in his son’s higher edu-
cation. Sometime forgetting is also
helpful.

  
Ratnesh Varshney, Aligarh

In 2016, I met one of my college
friends working in an MNC with a
package of 48 lakhs p.a. I found him
living his life in a lavish lifestyle, but
his savings account balance was
nil, and all this was on his credit
card. When I discussed invest-
ments, he could not even start that
because 75% of his salary is con-

sumed by paying credit card bills and EMI’s. I dis-
cussed with him the power of SIP and suggested using
this as advance EMI for future expenses. This idea
worked well for him and in the Covid period, he under-
stood the power of emergency funds and liquidity and
growth. Now he has planned everything from his
child’s education to retirement planning and living life

in a more luxurious way.

  
Ravikant Soni, Gorakhpur

Behera was a fed up with insurance
agents and fake advisors who sold
them traditional insurance policies
in the name of children’s education
and marriage plans. He was unsure
when we first met whether I could
help him reach his objectives of
funding his daughter’s education,
marriage and his retirement. He

began by making small investments in liquid funds
and transferred the interest to equity so that his 
principal value would be unaffected by ups and downs
in the equity market. Within a few years, he gained
trust in equity market investments through SIP and
lump sum investments, and today he has purchased
an S-Cross car on his own without taking out a loan,
as well as purchased land for house construction in
Bhubaneshwar city, and accumulated a handsome
amount in his investment kitty. Their goal amount is
still far away, but Behera is now confident enough of
accomplishing all of his life goals in a much faster 
period and with peace of mind. He now treats me like
a member of his family and has introduced me to 
several of his coworkers.

  
Ruchika Verma, Delhi

Three months back, we lost one of
our prestigious clients. We were
handling his entire investment port-
folio. Now, after his demise, we had
to guide both his son and daughter
regarding the transmission proce-
dure. But both were not on talking
terms due to some misunderstand-
ings. Furthermore, the brother was

not prepared to give his sister the original paper file in
which she is a nominee. It was a very awkward situa-
tion. Then we had to approach both separately and did
counselling. And now the entire issue has been sorted
out amicably. At times we need to act like a life coach
along with playing the role of a wealth and volatility
coach in people’s life.

  
Sagar Kirankumar Panchal, Navsari, Gujarat
We at Raging Success1, have always believed that
every investor has a very long financial journey. People
start working at the age of 25 and retire in their late
50s. We hold their hands almost often and emphasise
the value of acquiring enough insurance coverage.
Insurance is like a parachute, when falling from a cliff,
it ensures that you have a safe landing and ignoring
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parachutes is like going suicide. So,
this was closely followed by our
friends and client. They acquired
health insurance at our advice.
They were devastated and entered
the darkest nights when his wife’s
breast cancer was discovered
shortly after their second renewal.
Unsure of what to do next, we met

as friends and provided them the assurance that
money is the most crucial component of one’s thera-
py and that part will be covered by health insurance.
We just need to focus on the mental and emotional
parts. With this comfort, they were able to give her
treatments in the best-in-class hospital and doctors.
She is now completely fine, recovered and also back
to her beauty parlour, making her clients look prettier
like never before.

  
Sameer Kaila, Faridabad

One of our investors, who is a sen-
ior director of a firm, was heavily
invested into fixed deposits till
2018, till I met him through a refer-
ence of an existing client. As he
was in the highest tax bracket, it
was explained to me that it would
assist him avoid taxes on interest
on FDs. After hearing him out, we

suggested and initiated investments in debt and
dynamic equity funds. Initially, he started with a low
investment amount but for 1 year when he saw the
returns exceeding FDs interest rates and no taxation
is levied unless the funds are redeemed, he moved all
his fixed deposits into debt and dynamic equity funds.
As a result, his returns have optimized and are close
to double digits and the taxation part is also taken
care of. This is what he has to say — “My journey
with Sameer has been for 4 years now and it has been
pretty satisfying. I am on verge of retirement, and he
has provided me, not only with the investments that
suit my risk profile, but those investments are tax 
efficient. I thank him for being there for me”.

  

Sanjay Durgan, New Delhi
Over the years, we have evolved
from too much of data analysis and
macro news to focusing on the
human side of investing! Client
conversations shifted to under-
standing their ‘Investment
Personality’ and their behaviour
patterns. Patterns that defined
their investment experience, as

distinct from market performance. Year 2020 was a

moment of great satisfaction when - during the 
complete economic lockdown – Vikas Agarwal, a
transporter, was not only able to meet all his business
and family expenses but also couldn’t meet the EMIs
on the four trucks that he had purchased as recently
as October 2019.

His savings and investments into mutual funds over
the period 2004-2007 had now multiplied by 5-7
times. Despite the 2008 market crash and long drawn
underperformance of markets since 2012, the 
average returns on his investments were 11.67%
annualised. Managing emotions was the key. And the
RVCC certification provides us with an insightful
framework for deeper engagement with our clients.

  

Sanjay Tiwari, Bilaspur
It is proved that wealth not only
gives you financial security, but it
also gives you name and fame. This
has been proved by one of my
investors, Satish Kumar Gupta of
Shri Shivam medical stores,
Bilaspur, Chhattisgarh. For so many
years, he has been investing in
mutual funds and today, he has

created one of the biggest multi-specialities medical
stores in the city and this has all happened because
of the investments which he has done throughout his
life.

  

Shifali Satsangi, Agra
Our ability to say No has held us in
good stead. We have had clients
who were not mature enough to
handle a particular product catego-
ry, clients who have heavy loans to
repay, and clients who are not or
under insured, insisting on invest-
ing in mutual funds. We firmly
refuse to accept such investments

and advise them to first repay the debts and get suf-
ficiently covered, even if it means us losing business.
And trust me, we have lost a lot of business this way
but eventually clients realising our integrity come
back to us after the needful is done.

We have always advised our clients to chase goals
and not returns. Our advice to them has been, not to
get clairvoyant on where markets are headed or get
into crystal ball gazing, since it is the basic DNA of the
market to be fraught with volatility. As economic
woes make headlines, time and again, we have taught
them to tune out of the macro noise, to focus their
energies on getting ‘future ready” financially and also
to get their asset allocation right.
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Shreyansh Jain, Agra

Our 40-year-old client named
Utkarsh Sharma is a general manag-
er in a company. He met us 8 years
ago through a mutual friend. Like
almost all middle-aged people, he
also had some FD’s running and
insurance as his investments. Of
course, he was also the one who
was scared of mutual funds’ invest-

ments.It was very difficult for us to convince him to
start investing in mutual funds. But his friend (also our
client) convinced him to start an SIP of `500. Because
he was afraid of markets, he used to read different arti-
cles about mutual funds and discuss his doubts with
us. Soon, he started gaining faith in MFs as his SIP
amount was increasing day by day.

He even asked us to review all his investments. After
going thoroughly through his investments, we made
several changes in it, making him stop his bank FDs
and insurance policies and what not and devised a
complete new Financial Plan. He was initially hesitating
to stop his FDs but still trusted us. Unfortunately, as
soon as he started gaining faith in the industry, a mar-
ket downfall hit the economy. His profits vanished and
his investments come down to 30%. Being terrified, he
came to us and asked to stop all his mutual fund
investments. We tried to reassure him that markets are
unpredictable. Short tremors should not come in
between our long-term goals. After the short downfall
was over, his investments increased by 50%. Now a
mutual fund hater has become a mutual fund lover
who doesn’t worry about his financial health anymore
and focus on other productive things.

  

Soundara Raja, Raichur, Karnataka
Earlier I met clients who invested
their hard-earned money in bank
and paid tax for that. One of the
clients — she is having `60 lakhs in
bank and paying a huge tax, more
than what she is getting as a salary,
fortunately, one of her colleagues
suggested me. I guided her to a
financial plan and not only save tax,

and also guided them to early retirement and enjoy a
fruitful life. After three years when she retires, she will
lead a happy life by getting a fixed pension till her life
by the way of SWP.

  

Sourabh Jain, Kolkata
Corrections are Temporary and Growth is Permanent.
Time and again history has proven that Corrections in
Markets are short-lived, and Growth is a Permanent

factor in long-term investing. We
have seen so many crises like the
Harshad Mehta crisis in 1992, the
Dotcom bubble in 2000, Global
Financial Crises in 2008 and COVID-
19 in 2020.

All these crises were short-lived
and within 2 years of these crises,
the market has not only bounced

back but made new life high. In Jan 2000 Sensex was
at 5,335 and in June 2022, it stood at 51,036 levels:
Almost 10X since years 2000. This reveals that
Correction is Temporary and Growth is Permanent.
During the pandemic, this was our communications to
few of our investors which has helped them to restore
their confidence to hold the investments and continue
their SIPs during such turbulent times. This one act
helped the client to be more focused on their Financial
Goals.

  

Srikanth Matrubai, Bangalore
I met a long-lost friend with whom I
had studied during my evening col-
lege days. We lost our way and met
again via Facebook. Anand on com-
ing to know that I am a volatility
coach now, was very keen that I go
through his portfolio. I was shocked
at first glance itself! But what
stumped me was his life insurance

portfolio. OMG!!! He was paying `10 Lakhs annual pre-
mium for an `50 lakhs cover!! 

I immediately got him the same `50 lakh cover for a
premium of `12000 per annum and saved him
`9,88,000. I made him get another term cover of `50
lakhs with a further premium of `12500 overall getting
him an additional cover of `50 lakhs at `25,000 per
annum. This saved him `9,50,000 per annum. I told
him to enjoy an international vacation with his family.
After coming back, his wife and kids thanked me for
this vacation as Anand had not taken them on any tour
beyond 3 days due to a variety of constraints including
financial.

I have ensured that this saved premium will be
invested in a debt/equity savings fund and the money
will be used purely for a big family vacation every year.
Thus, I have ensured that Anand and his family can
now look forward to a vacation without worrying about
finances.

  

Suman Murkuri, Vizag
The most satisfying IAP I have done was when I did for
a BPO company, where a lot of young employees
understand the importance of saving and doing it in
the right asset, 30% of the strength who attended had
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started their investments and the
HR has given feedback that his
team started thinking positive on
career and helped to reduce attri-
tion. HR asked us to do the activity
every three months once. Result
was with time more and more
employees participated and started

investing and saving for retirement.

  
Sumanta Banerjee, Bardhaman, WB

After long conversation with my
client for 4 hrs in 2017, he was
clear about what matters to him
was incredibly important, and not
as simple as it appears. He realised
that he should be bothered with
the desires of another. What makes
another feel rich and fulfilled is not
the same for him. He concluded not

to blindly follow the investments of another. It may
suit other person’s overall portfolio and not his own
risk capability. That day, he decides to retire at the
age of 40. But after few years he decided that it is
financial independence he desires and was complete-
ly fine with not technically retiring from your job. This
is the story of a happy client who is progressing in the
journey of wealth creation.

  

Suraj Kishor Jagadale, Pune
Pravin’s success story of trust and
belief — I met Pravin Jadhav on a
state transport bus almost 14 years
back while returning from Sangli to
Pune. He was sitting beside me,
and we had a small conversation
about investments and future
financial planning. He was
impressed with our discussion and

also my qualification being an engineer. I explained to
him the importance of building his Wealth Pyramid
through PAD - Protection of Income from proper insur-
ance, accumulation of wealth through proper invest-
ments and distribution of wealth through proper
inheritance planning. He agreed to a pure life term
plan and sufficient health insurance (instead of having
one from his employer). He realised its importance
afterwards when he was diagnosed with diabetes. We
diversified his investments in debt and equity through
different mutual funds and a child plan. He believed
and followed in my one sentence - “Focus on your
expertise area of work and leave the financial invest-
ment part with me as I am an expert in it.” Since then,
he started focusing on his family, career and further
education. I witnessed his growth journey in the last

14 years.From a small, rented HK apartment to his
own home, bungalow, and expansive farming area in
his hometown, this man’s growth can be seen. From a
small town named Satara to a relocating base in
Mumbai, from a job as a worker in a small firm to a
regional area manager directly reporting to the vice
president of a Multinational German corporation, and
from a modest investment of 1000 per month to a
sizeable SIP today. And most important is that he is
pursuing his PhD from NCL. In this journey, I saw him
facing a lot of challenges on the personal and profes-
sional front, but his hard work, determination and
focus helped him to reach a respectable position
today. I always stood as a friend with him on this jour-
ney. He is confident that his investments are taken
care of well and that he will get the right amount at
the right time for his children’s education and his
happy retirement. Thank you, Pravin and family, for
trusting us on this journey of the last 14 years.

  

Swati Joshi, Thane
Our client was staying and working
in an Arab country for quite a few
years. He decided to come back to
India after retirement at the age of
46 but was not sure if he could sus-
tain early retirement financially.
When he approached Moneybolism
and opened up about his plans of
early retirement, we helped him

realise that with a disciplined and systematic invest-
ment plan, we could achieve this and other needs like
his son’s education, marriage, business setup, month-
ly household expenses or dreams like vacations,
house purchase, buying a vehicle, etc. He could man-
age this because he understood and followed our sug-
gestions through regular reviews of his financial goals.
Today, in 2021, he is living comfortably, without any
financial stress and also sitting on handsome wealth
assets created since last 5 years, even though he is a
conservative investor. Going with what this happy
investor says, “Moneybolism is always there to hand-
hold its investors in all highs and lows!”

  

T S A Easwaran, Coimbatore
During my financial planning, one
of my clients is a DGM in a
Coimbatore-based listed co. He
asked me, he needs two crore cor-
pus before he retires. The meeting
happened in 2016, he has 10 years
to retire. With an investment of
multiple SIPs and he accepted all
my suggestions that whenever

Sensex falls more than 1000 points, he made top-ups
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a few lacs in the existing funds on each occasion.
Now he reached his corpus 4 years ahead. He is happy
and now he recommends me to his colleagues and 
relatives.

  
Tuhin Jana, Tarakeshwar

I am sharing with you a story of
attaining financial freedom. Almost
more than 15 years back, I met a
man who was a simple vegetable
vendor having some land for culti-
vation. In cultivation, some years
the vegetable vendor get good
amount of profit, but he did not
know how to manage it, so I

advised him how to manage it. Luckily, he showed
faith in me and invested according to my advice. I fully
utilised the 2008 crash, for equity investing. Today, his
corpus is more than `2 crores

  
Varun Mittal, Ghaziabad

Dimple Dhawan and Rajneesh
Dhawan living in Noida are our
investors for the last 14 years. I
used to visit their house at least
once or twice a year to discuss
financial matters. During the meet-
ing time, Sandhya Mohanto, the
domestic helper living at their
house would often hear us talking

about the mutual fund. In August 2017, Sandhya
Mohanto started SIP of `2000 at the behest of Dimple
Dhawan, which was about 10% of her monthly
income. Surely, this was a very important amount of
money that Mohanto gave to me to invest and now I
have to responsibly choose a fund that can create a
good experience for her so that she creates a good
amount in the future. Simultaneously, her confidence
in the investment going forward. Surprisingly for me,
she never allowed her SIP to bounce in the last four
years and never expressed concern about valuations.
Rather, she increased her SIP to `5000 about two
months back which is about 15% of her monthly
income. The point of the issue here is to note that now
such small investors in India are opening the way for
their wealth creation by investing a substantial part of
their hard-earned money in mutual funds continuous-
ly through SIP. Here praise should also be given to
Dimple Dhawan, who not only showed her domestic
helper the right way to invest but also thought about
her wealth creation with the feature stick approach. I
believe that in the coming time, many such as Dimple
Dhawan who is an enthusiastic investor will show
such a path to many such as Sandhya Mohanto who
need wealth creation. By this way, more and more

Indians will be able to achieve financial freedom
through investment in mutual funds.

  
Veerappan Aiyappan, Mysore

I come across different kinds of
individuals each one with different
financial acumen and objectives. As
most of us come from a traditional
mindset, starting or allocation into
an equity asset class for many is
just an unimaginable thing. I get a
lot of satisfaction when I can drive
the importance of the equity asset

class and make them start their investment journey
into the equity asset class. One of my clients bought
his dream house with the money he accumulated
through the mutual fund SIP, without taking a loan. The
family was so happy about buying their dream house.
Another client suddenly demised, and I took care of
smooth transmission, today his children are my clients
that is the most satisfactory thing.

   Vijay Bharadwaj, Ghaziabad
In Summer of 2010, I had met one
of my client Umesh C Rai, and after
having discussion about his future
financial needs, he had started
investment for his kids higher edu-
cation with monthly contribution
and for his retirement. As advised,
he continued for the full term till
maturity. Later on, as his income

increased, he has started SIPs in mutual funds also for
their higher education. During Covid-19 pandemic in
2020, both of his kids got admissions in the reputed
institutions for their respective higher studies. During
the lockdown period, he was worried about the
amount of money required for their admissions and
contacted me as to how to manage the funds as all
over country, economic activities are halted and it
seems very difficult to arrange for the amount
required.

That time, I had told him not to worry as the invest-
ments started in 2010 are about to mature in 2020. It
just happened that the maturity amount was trans-
ferred to his bank account just about 15 days prior to
the last date of fee deposit to confirm their admission.
Then some amount was withdrawn from the mutual
funds also and their admissions were secured without
any financial hiccups.

After that, he called and thanked me for the goal-
based investment advice way back in 2010. His retire-
ment plan investment is still continued, and now fresh
investment has been started for the marriage of his
daughter. To me, I felt satisfied with the fact that
through my advice, I have helped a person to get his
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kids admitted for their higher education without any
financial problem even when the economic activities
had slowed down and it was difficult to arrange for the
required amount. After that I have also gotten many
references from him.

  
Vijay Kumar Pruthi, Delhi

I remember a conversation with a
client almost 10 years ago where
he decided that investments should
always be linked to the goal/
purpose of investments. It’s like
what you want to do with Milk:
Want to drink it as it is/ make
kheer/ curd/ butter or ghee. Next,
he understood Asset Allocation,

Diversification and never invested with rear view 
mirror which means on past performance. After this,
he seeked advice and started investing. Re-balancing
is particularly important to do diligently and regularly.
He started hiring a mentor/guide. Today even though
35% of his financial decisions may not be correct 
but with 65% accuracy he has created a huge 
retirement corpus.

  
Vijay Shankar Wadagbalkar, Mumbai

My journey as a financial planner
started with my joining as a life
insurance advisor of Max Life
Insurance Co Ltd on May 3, 2004. As
normal, you approach your close
relatives and friends in the natural
market for seeking policies in the
initial 6 months, I did approach my
sister and her husband Vasant, for

life cover for her husband (working in the chemical
plant), my sister being a housewife.
After doing a need analysis, I gave Vasant, Whole Life
Plan for `5,00,000 + Term Rider for `5,00,000 with an
annual premium of `27000 in August 2004. My sister
has two daughters, 15 years and 18 years. Vasant’s
own younger brother, being LIC Agent had given
Pension Plan to Vasant from LIC of India. Vasant was
diagnosed with colon cancer in June 2007 and passed
away in June 2008 following numerous operations and
rounds of chemotherapy.Within 15 days of Vasant’s
passing, I could transfer a claim from Max Life to my
sister for `11,60,000 and invest the money in a fixed
deposit with HDFC Ltd., providing her with `8,500 per
month to maintain her standard of living beginning in
July 2008.

My sister will never forget the financial stability she
had during Max’s life, and I was able to provide at least
another 5 families and friends of my sister with a sim-

ilar level of security after that.

  
Vijayarangan Venkatesan, Pune

Passion, Knowledge and Sincere
rectitude in achieving nothing but
the best for the clients is what
make a trusted financial advisor.
One of the most shared goals
amongst people, in my opinion, is to
provide their children with the best
possible education facilities to
enable them to lead better lives.

Over the years I have had numerous clients who have
openly, sometimes even at events like their children/s
wedding, attributed the likelihood of the child’s 
education and marriage to all those years of our 
consistent efforts.

I always believe that investments are like a river, the
goals are upstream and without our combined efforts
to help the boat up, the likelihood of it reaching its
destination seems a mirage. The essence of having
such a deep impact on one of the most important days
in our clients’ lives, makes every bit of those efforts
put in feel purposefully fruited.

  
Vinayak Sapre, Mumbai

This is the story of a DINK (Double
Income No Kids) couple Rohan and
Swati. Both are in highest tax brack-
et. They love travelling, domestic as
well as international. On interna-
tional travel they used to spend a
lot and for that they used to put
money in three years FD.

I introduced them to high on 
quality Short Term Debt Fund and made them 
understand how it provides tax efficiency and at the
same time it also offers liquidity. In March 2018,
instead of putting money in FD they put `10 lakhs in a
short-term debt fund and used that money in July
2021. At the time of filing the ITR they realised that
they were able to save approx. `50000 on tax vis a vis
they used to pay on FDs.

  
Vinod Kumar Harjai, Lucknow

Invest to achieve financial goals.
This is what I say to all my clients.
But to this special client the mes-
sage was very strong, and he took
this very seriously. He was loaded
with insurance endowment plans
and FDs. After making his goal-
based plan and coming to a conclu-
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sion on what should be the inflation adjusted return.
They started with small SIPS, initially, as the time
passed, they reduced the FD/ RD, in their portfolio and
increased SIP. After 15 years of regular investing in
mutual funds, through us their many major goals have
achieved such as education of their children/ marriage
of daughter.

  
Vivek Joshi, Kolkata

I would love to share the story of a
client whom I met in the year 2006,
and the first meeting started with
the client’s past bad investment
experience in US-64, and he had all
his remaining investments in NSC
and FDs. I was given the task to get
this money redeemed from UTI and
fortunately I was successful in

doing the same and earned the patient’s trust. From
there onwards, I started regular visits and tried to edu-
cate the client about investing in equity mutual funds
and how it is the best asset class to beat inflation and
a good long-term investment.

The cient started with small lumpsum investments,
which gradually grew over the years. The client passed
a few years back, but his grandson contacted me and
shared the portfolio of investments done over the
years, he thanked me profusely for the guidance,
because his family never had the confidence to invest
in equities but since they followed my advice, they
have been able to build a portfolio of close to ` 2
crores with an investment of just `25 lakhs. Now I
manage the direct equity investments of their entire
family along with mutual funds and his grandson is
making a career in equity research and regularly takes
guidance from me in this matter.

  
Yezdi Daruvala, Nagpur
A medical representative with an
advice of an expert started invest-
ing at 35 years of age and today at
55 he has created his retirement
corpus and is living a fulfilled life
where he lives his passion and
enjoy every bit. Key mantra is to 
listen and then start.
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FFFRetreat is a way
where all Volatility
Coaches meet,

learn & bond with each other. This is
the time even spouse and family
can join. The purpose of a the FFF
Retreat is to learn through experi-
ence sharing and create a strong
bonding within volatility coaches.

About 50 Volatility Coaches
Participated in the FFF Retreat Goa
from 21st April to 23rd April. Mayur
Dalal flew down from New York City,
who manages about `8,000 Cr in
Family Office, to take a very interac-
tive session for Volatility Coaches.
On the 2nd day, Sumit Mukherjee a
trainer from Noida conducted a ses-
sion on corporate theatre.
Participants enjoyed the specially
arranged cruise, casino, beach
games, and live singing party with
fellowship.

Volatility Coaches who attended
The FFF Retreat have developed a
huge sense of pride in being a
volatility coach and they felt more
bonded with other volatility coach-
es. They got new insights on doing
business and creating value for
clients. After the FFF Retreat,
Volatility coaches felt rejuvenated
and almost all of them witnessed a
major growth in their AUM in the
next few months.

Financial
Freedom
Fraternity
Retreat 2022 
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FFF Premier League 2022

This is one of the most exciting games of the
mutual fund industry. About 8 AMCs partici-
pate in a cricket tournament and their RMs

compete. Like FFF Premier League 2021, FFFPL
2022 also had 8 teams participating. Even RMs of
one AMC were playing for another AMC’s team.
This was because of the auction process, where a
sponsoring team can bid for other AMC player and
have him/ her on his side.
This year winning team was SBI MF and runners’
team was White Oak Capital. The atmosphere was
absolutely thrilling and electrifying. Special pres-
ence of Aashish P Somaiyaa, MD and CEO of White
Oak AMC made the event more energised. Aashish
won the fielder of the tournament award, Sandeep

from SBI MF got the man of the series award and
Saisab Bhattacharya from L&T MF (playing for LIC
MF) got the best bowling award. FFF Premier
League is one of the games that is awaited by RMs
as well as MFDs.

 Runner White Oak Capital  Team ABSLAMC

 Semifinal LIC MF  Team Samco AMC

 Semifinal ICICI Pru Team Motilal Oswal AMC

 Winner SBI MF
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Dare to Win 

Dare To Win (DTW) is a
reality game show for
AMC relationship man-

agers. RMs play a very impor-
tant role in the growth of
MFDs and also in the Indian
mutual fund industry espe-
cially for new entrants in the
industry. It is very important
for a new MFDs who has
entered into the business, to
get the right hand holding of
the good relationship man-
agers in his city.

Dare to Win has been con-
ducted in 5 cities, Namely
Delhi, Mumbai, Kolkata,
Chennai & Pune. Over 100
RMs contested and more
than 3,000 MFDs have voted
till date. The experience has
been thrilling and exciting for
us as well as the RMs and
AMCs. We also appointed jury
from each city which can be
seen on the left. Dare to win
aims to recognise the pro-
ductive and hardworking RMs
of various AMCs. All the RMs
nominate themselves and
votes from all the MFDs are
considered for the top 12
slots for the city. After the
voting, all RMs share a one-
minute video of the strategy
and how they help the MFDs
in their business growth.
MFDs also share feedback for
the RMs.

Based on the votes and 
presentation of the RMs and 
feedback from the MFDs,
winners are decided. We con-
sider Dare to Win is a very
humble way to recognise the
best RMs of a city.
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Kaun Banega
Clientpati? 

KBC(Kaun Banega
Clientpati) is a
MFD reality game

show for MFDs. Through this game
MFDs share the strategies and ideas
on which they work to create Value
for clients. They discuss on how
they were able to create wealth for
their clients or protect them from
volatile markets. Some examples of
the value creation would be Re-
Balancing, Asset Allocation, Family
Financial Planning and many more.

This is followed by their investors
who come up and share their feed-
back. From the Investor's feedback
We understand how the investor is
benefitting from the MFD’s strate-
gies and growing his wealth. We
also understand how valued the
client felt when they gain from
these strategies.

The best part of this game is that
all are the winners of this game
however, only a few who get feed-
back on what they have delivered
actually win. They have won
because their strategies helped
them grow by servicing their clients
better and helping them create
more wealth.

An MFD can gain insights on how
to create Value for a client and
establish a long-term relationship
with him. This will not only help him
grow his business but also scale it
big. Kaun Banega Clientpati is con-
ducted on a regular basis by
Financial Freedom Fraternity (FFF)
for MFDs.
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Beyond Classroom — is a con-
tinuous education pro-
gramme for MFDs, organised

by SSL Academy. Each season is
approximately 5 to 6 sessions
spread over 4-5 weeks, conducted
mostly on weekends. Each season
has a theme as mentioned below.
The theme is decided by FFF by
taking feedbacks from MFDs. Each
program is attended by over 200
MFDs and all the sessions are con-
ducted online, so anyone from
anywhere can Access these.

In the year 21-22 we did five
Beyond Classroom seasons.

All the seasons are open for
MFDs and the feedbacks have
been very exciting for us. MFDs
are able to learn a lot of 
new things from these programs
which they can use in their prac-
tice with their clients.

The following are the last 5
beyond classroom seasons.

Season 6 was on Digital
Platforms. We discussed about the
kind of digital platforms which
should be used by MFDs to boost
their productivity. Season 7 was
on technical and fundamental
analysis along with few master
classes. This would help MFDs see
the market from technical ana-
lysts' viewpoint. Season 8 was on
Financial Planning and Estate

Planning. We had episodes on MF
Analysis by Analysing Ratios, Loan
Syndication and Financial
Consultancy, Taxation and applica-
bility of HUF, Understanding Start-
ups: Formation, Taxation and

Benefits, Managing Family Offices
and Estate Planning through Wills
and Trusts. Season 9 was on wis-
dom from best-selling book read-
ing and leaning. The books were
reviewed by volatility coaches
which will give them business as
well as life skills. Season 10 was
on Insurance Planning. We 
covered what is the scope of
insurance in India and type of
insurance in episode 1. In episode
2, we talked about motor insur-
ance both private and commer-
cial. In episode 3, importance of
term insurance and life insurance
was discussed. Finally, we con-
cluded with compliance, risk man-
agement and claims procedure.

Beyond
Classroom
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FINANCIAL WELLNESS
THROUGH VOLATILITY GAME

Awards and Recognitions
The Volatility Game and its various Financial
Wellness Program wins:
• Wealth Forum most innovative Investor 

Awareness Program 2018
• RMB in association with The Economic Times 

most innovative investor education program 
2018, 2019, 2020, 2021

• HR Sampark most accepted financial wellness 
program for the employees of organisation 
2019 & 2022

Company 

Dabur India Ltd 

Vistara – TATA SIA Airlines Ltd 

Randstad India 

Recruitment Consultants

Sodexo India 

Titan Company Limited

Sony India Pvt. Ltd 

Kohler India Corporation Private Limited 

Bajaj Auto Limited

KONE Elevator India private limited 

Tata Power Limited 

CESC 

Reliance Jio Infocomm Limited 

The Times of India Group 

The Hindu Group

Rotary Means Business 

Networking Platform of Rotary

Xorient Technologies

Ashok Leyland

MCCI

JITO

TPF

Lions Dist of Kolkata

Arambag Foods

LIST OF CORPORATE WHO ORGANISED FINANCIAL WELLNESS 
PROGRAMS WITH VOLATILITY GAMES DURING THE YEAR 2019-22. HUNDREDS

OF EMPLOYEES OF THESE ORGANISATIONS WERE BENEFITED
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